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Proverbs 21ʽ5

“The plans of the diligent lead to profit as surely as
haste leads to poverty.”
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Foreword
by Ciro Gomes

The U.S. real estate market is widely recognized as one of the
most solid and promising in the world, attracting investors of
many nationalities. Within that universe, a Brazilian couple stands
out as a reference, sharing their expertise to inspire and guide
fellow countrymen as they venture into this market full of
opportunities. This book is the result of years of study, work, and
hands-on experience, brought together to show that investing in
U.S. real estate is not only possible but also a smart, profitable
strategy.

The authors, who built a solid career in the competitive
American real estate market, offer valuable information and
practical examples that demystify the process of buying,
financing, and managing property in the United States. With a
clear, accessible approach, real estate agent and investment
specialist Maqueli Gewehr and investor and mortgage loan agent
Bruno Miguel give readers a detailed view of how the market
works, from choosing the ideal area to analyzing financing costs
and return on investment.

To put things in context, a few numbers help gauge this
market’s potential. In the United States, mortgage financing is
available to foreigners, with interest rates that in 2025 range from
6% to 8% a year, depending on the investor’s profile and the
lender. Far below the interest rates charged in Brazil.
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Another advantage is the financing system, which lets you
leverage investments with down payments starting at 25% of the
property value for foreigners. This means that, with planning and
well-structured starting capital, Brazilians can acquire properties
with excellent appreciation prospects in strategic locations such
as Florida.

This book does more than offer technical information; above
all, it is a practical, motivating guide for Brazilians who want to
diversify their investment portfolio or even start a new career in
the North American real estate industry by following a few simple
steps. Through well-grounded strategies, the authors show that
success in this market is within reach for those who prepare and
make decisions based on hard data.

By the end of this read, each reader should feel more
confident exploring opportunities in the U.S. real estate market,
turning dreams into concrete achievements and building solid
wealth over the years. After all, as the authors show, real estate is
Americans’ favorite investment, and in a market with so many
opportunities, barriers exist only to be overcome.

Ciro Gomes
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Introduction

Imagine building solid wealth, in dollars, in one of the safest
and most respected markets in the world. Imagine owning a
rental property in the United States that, month after month,
generates passive income for your family. Imagine knowing that,
while you sleep, your home is appreciating in a country with a
stable economy, clear laws, and respect for the investor.

For many years this reality seemed out of reach for most
Brazilians. Today it is within reach of anyone willing to learn, plan,
and take the first step wisely. This book was written to be your
guide on that journey.

Why Did We Write This Book?

Over the past few years, we have seen a growing number of
Brazilians interested in dollarizing their assets and seeking
protection from Brazil’s economic and political instability. Many
have heard about opportunities in the American real estate
market but felt lost amid technical terms, unfamiliar processes,
and an avalanche of conflicting information.

For those people — who want security but also returns — we
wrote this book. Here, you will not find miracle promises.
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You will find solid fundamentals, tested strategies, and a
clear step-by-step guide to invest consciously and with results.

We divided the content into chapters with accessible
explanations, real examples, and practical tips for investors of
every level — especially beginners. You will understand:

How the U.S. real estate market works;

How to invest with low risk and good returns;

What the main property types and
strategies are;

How to get financing even as a
foreigner;

How to protect your assets with the right
legal and tax structure;

How to anticipate crises and plan your exit
at a profit.

If you dream of buying your first home in the United States,
whether to live in, rent out, or simply protect your money, this
book will give you the tools you need — in clear language and
focused on what matters.
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A Dream More Possible Than Ever

In the United States, buying property is not a privilege of
millionaires (although one in every 15 Americans is a millionaire).
More than 2/3 of the U.S. population lives in a home they own
(including mortgaged ones), a reality made possible by HUD – the
U.S. Department of Housing and Urban Development – and by a
series of financial incentives created to make both primary
residences and investments viable. The country has a solid,
accessible system in which even foreigners without a green card
can finance properties with legal security and the support of
reputable institutions. With growing suburban areas, incentives
for international investors, and a highly resilient economy, it has
never been easier to take advantage of these opportunities.

A startling fact that gives a better sense of the weight and
size of the U.S. real estate market: about 18% of total U.S. GDP is
directly tied to it. That is why there are so many opportunities
and financing lines for investors. Besides directly driving the
development of new regions, the real estate market feeds an
immense chain of industries and service providers.

With the right knowledge, you can seize these opportunities
and move out of uncertainty, entering the game with a strategy
and maximizing your profit margins.
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Who Am I and Why Can I Help You

I’m Maqueli Gewehr, a Florida-licensed real estate agent, a
certified specialist in real estate investment strategies from
Harvard University, with more than 15 years of experience and
Anbima’s CPA-20 certification. Recognized as a Top Producer for
high sales volume, I focus on premium service and on guiding my
clients through every phase of their investment journey. I studied
accounting at Unisc, worked in banks, and founded and ran 2
companies that together generated more than 40 million in
revenue. In my career I have helped dozens of Brazilian families
buy property in Florida safely and profitably, which earned me 5-
star reviews on Google. I also work as an investor, using only my
own capital and investing in Florida real estate since 2019.

In 2023 I created the social project Let Them Talk, which
offers English classes to low-income children — because I believe
knowledge is the greatest bridge to the future. Just as these
children are learning to speak the world’s most important
language, I want to help you speak the language of U.S. real estate
investing — and win a future in dollars, with more freedom,
security, and growth.
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Ready to Get Started?

If you have made it this far, something inside you already
understands that investing in real estate is an important step.
Maybe you are afraid. Maybe you think you don’t have enough
money yet. Maybe you just need someone to explain, clearly and
with confidence, how to begin.

This book was written with you in mind.

It is worth remembering that I once thought investing in U.S.
real estate was a very distant reality too, but you would be
amazed at how many Brazilians buy investment homes in Florida
every day. Some don’t speak a word of English, others signed all
the contracts digitally in a ceremony held by webcam and
regulated by the U.S. government, and others completed the
entire purchase from Brazil. And best of all: 100% safely and
under U.S. government regulation, within very strict laws that
guarantee full transparency and security in the transaction.

Now it’s time to turn the page, acquire knowledge, and turn
knowledge into action.
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Part 1

Why Buy and
What to Buy?
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Welcome to the Florida
Real Estate Market

Chapter 1

“The best investment you can make is in yourself… the second
best is real estate.”

— Warren Buffett

Investing in U.S. real estate may seem like a bold step for
beginners — but in practice, it is one of the safest, smartest
strategies for protecting and multiplying your wealth. With a
highly structured market, clear rules, accessible financing, and
steady housing demand, the U.S. offers a truly favorable
environment for investors, including foreigners.

Throughout this chapter, you will understand the main
reasons the American real estate sector is so attractive: economic
stability, currency protection, the possibility of dollar income, and
steady appreciation in regions with strong population growth.
More than an investment, it is a strategic way to dollarize your
wealth safely with a long-term vision.
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The Real Estate Market as a Pillar of the American
Economy

Real estate is one of the central pillars of the U.S. economy,
accounting for approximately 16% of the country’s Gross
Domestic Product (GDP) — which means that nearly one-sixth of
all the wealth generated in the country each year is directly tied
to building, buying, selling, financing, and maintaining property. It
is no exaggeration to say that real estate is in the DNA of the
American economy.

That importance shows in how Americans see property: not
just as housing, but as a legitimate vehicle for building wealth.
Whereas in Brazil many see owning a home as a life goal in itself,
in the United States it is common for the first home to be just the
start of a growing portfolio. There is a widespread mindset that
money should “work for you” — and real estate is the main tool
for that.

This view is reinforced early on in popular culture. Games
like Monopoly teach fundamental financial concepts tied to
acquiring and earning from property from childhood. Books like
Rich Dad Poor Dad, by Robert Kiyosaki — an international best
seller — place real estate investing as one of the main pillars of
financial independence, popularizing the concept of “buying
assets that generate income and increase your cash flow.”

The result of this collective mindset is an extremely
favorable environment for anyone who wants to invest, including
foreigners. The rules are clear, the processes are well established,
and the system is built to foster the
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growth of the sector with legal security and predictability — a
striking contrast with many other markets around the world.

To a certain extent, the U.S. depends economically on the
health of the real estate sector to keep its public accounts
balanced. That is exactly why it is so heavily regulated and
encouraged, with a series of advantages, incentives, and
exemptions created to foster its development and ensure its
stability over time.

Source: NAHB – National Association of Home Builders
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The Resilience of the Real Estate Market

One of the most remarkable aspects of the American real
estate market is its resilience. Even in the face of global crises —
such as the 2008 financial crisis or the COVID-19 pandemic — the
sector showed not only the capacity to recover but also potential
for accelerated growth in certain regions. Between 2020 and
2024, for example, markets in Florida, Texas, and Arizona
recorded average appreciation above 50%, with some specific
areas reaching even more striking figures.

The 2008 crisis was a milestone that brought deep structural
changes to the American financial and real estate system. After
the collapse caused by irresponsible lending practices, the
government implemented stricter mortgage regulations,
requiring proof of income, credit history review, and more
frequent audits. The result was a significantly more robust and
transparent system — especially for foreign investors, who today
find a much healthier and more reliable regulatory environment.

During the pandemic, when many would have expected
prices to fall, the real estate market reacted surprisingly:
historically low interest rates, government financial stimulus, the
popularity of working from home, and mass migration to
suburban areas drove property values up rapidly. That movement
reinforced the thesis that real estate works as a store of value in
uncertain times, offering real protection against inflation.
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Because it is considered an essential-need sector, the real
estate market has a very particular dynamic, with incredible
resilience in times of crisis. Looking at the last 6 major economic
crises, in 4 of them property gained value (1929, 1973, 1987, and
2020), and in only 2 (2001 and 2008) was there any depreciation.
Note that property values suffered only when the crisis
originated in the real estate market itself, something that became
much less likely after 2008 with the implementation of the Dodd-
Frank Act and the creation of the CFPB (Consumer Financial
Protection Bureau).

To illustrate the resilience of this market, consider the
following exercise: even disregarding the 2008 crisis and using
only the moderate average appreciation of the 1990–2000 decade
(about 2.8% a year), average residential prices in Florida today
would be very close to current values. A clear demonstration of
this market’s power to self-correct over time.

There is also a fundamental argument behind this resilience:
nobody can simply decide not to live anywhere. If living
somewhere is a necessity, only two options remain — buy or rent.
In both cases, whoever invested well comes out ahead: either
through capital gains and appreciation on the home they own, or
through the rental income paid by those who haven’t bought yet.

Unlike more volatile assets, such as stocks or
cryptocurrencies, U.S. real estate offers long-term stability. That
doesn’t mean there is no risk, but it shows that the market has far
more predictable defense and recovery mechanisms — which
raises the confidence of those who want to invest wisely with a
long-term horizon.
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Chart: Median Sales Price of Houses Sold for the United States (MSPUS)
Source: U.S. Census Bureau and U.S. Department of Housing and Urban
Development, Federal Reserve Bank of St. Louis
(FRED), October 2025.

Looking at the appreciation history of the last 50 years, we
see a constant growth vector underpinning the upward trend,
even with fluctuations along the way. More than 86% of the time,
properties are gaining value — and so the investor’s main goal is
simply to avoid selling during the short periods of decline.

And here is one of the biggest secrets of experienced
investors: think medium and long term. Historical data show that
investors who allow a minimum window of five years before
reselling a property can significantly reduce the risk of loss to
around a 6% probability.
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Legal Security and an Easy Process

One of the great draws of the United States for foreign
investors is the legal security tied to the process of buying and
owning property. In the U.S., any Brazilian — even without
citizenship or permanent residency — can acquire property. This
opens doors for those who want to dollarize their wealth safely
and simply.

The buying process is conducted transparently, usually
involving a licensed agent, a Title Company, and, when needed, a
financial institution. The Title Company is responsible for
verifying all of the property’s documentation, confirming there
are no debts or legal problems, and officially recording the
transfer with the county. This process eliminates fraud and gives
the buyer certainty that the property will be transferred
legitimately and securely.

In addition, the entire history of a property is public and
accessible. Investors can look up prior sales records, amounts
paid, fees, fines, and other relevant information before closing a
deal — something rare in markets where transparency is limited.

Another plus is cost predictability. Fees, insurance, taxes,
and other expenses are clearly spelled out at the start of the
transaction, avoiding unpleasant surprises. All of this helps
foreign investors feel supported by a stable, efficient system, ideal
for anyone who wants to build solid wealth with a long-term
focus.
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Property Types in
the American Market

Chapter 2

“A man is not a complete man until he owns a house of his own.”

— Aristotle

When you start investing in the Florida real estate market,
one of the first steps is understanding which property types exist
and how each one behaves in terms of yield and liquidity. Not
every property is the same — and choosing the right type can
directly affect your profitability, your peace of mind as an
investor, and even your tax burden. Costs such as HOA,
electricity, irrigation, and pest control vary across formats and
directly affect the cost-and-profit equation of each operation.

Each property type has its own characteristics, advantages,
and points of attention. And more than that: each exists to serve a
specific resident profile and a real need of the local community.
Defining the property type
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based on regional demand is one of the most important factors in
analyzing the performance of any investment.

Every property tells a story. Who are the families that will
live in that area? What are they looking for? What is their income
range? What is their day-to-day priority? These questions make
all the difference when choosing where and what to invest in.

Next, we will look at the main property types most sought
after by foreign investors, with the highest demand for buying,
selling, and renting in Florida.
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Single-Family Homes
(SFH)

Single-family homes are by far the most traditional type of
American residential property. It is a house built on its own lot,
with no walls shared with neighbors — usually with an entrance
and garage at the front and a spacious backyard. They are highly
valued by families looking for space, privacy, and a good location,
especially near well-rated schools.

Investor advantages: High demand for long-term rentals;
lower tenant turnover (on average, 2- to 3-year leases); excellent
resale liquidity in well-rated neighborhoods; and easier access to
financing programs and tax benefits, such as the Homestead
Exemption — a benefit that reduces the taxable value of a
property for those who use it as their primary residence.

Yield profile: Stable returns, with less need for frequent
maintenance. It is the ideal option for those who want predictable
cash flow and a calmer day-to-day operation. Since these homes
are usually rented unfurnished, a tenant who furnishes the house
tends to stay an average of 24 to 36 months, keeping the home
from going back on the rental market.
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Target Audience

Single-family homes are standalone residences designed to
house a single family in a space of its own, with a private outdoor
area, a garage, and no walls shared with neighbors. This model is
the most traditional form of housing in the United States and is
especially prized by families seeking privacy, stability, and quality
of life. The people who most identify with this type of property
are families with school-age children, who prioritize access to
good schools, a backyard for the kids, and a quiet, safe
neighborhood.

It is also in high demand among couples starting a family
who want room to grow, as well as professionals who work from
home and need larger, quieter spaces. In the rental context, this
kind of tenant tends to take better care of the property and stay
longer, which makes single-family homes a very attractive option
for investors seeking consistent passive income.
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(Bungalows/Alley-Loaded Homes)

This format is also classified as single-family, but with a
different configuration: the garage is at the back of the house,
accessed by an alley or lane. This allows narrower, longer lots,
making efficient use of urban space and enabling projects in
denser areas. These homes usually offer the option of a lanai or
side porch.

Investor advantages: Generally more affordable price; better
value for the money; the privacy of not sharing walls with
neighbors; and often small backyards or porches at the back or
sides. A somewhat lower-cost product for buyers who won’t give
up the privacy of having their own lot.

Yield profile: Stable returns with good cash flow
predictability. An interesting option for those who want a flexible
entry point with the advantages of a detached home. This type of
home also generally offers excellent liquidity.
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Bungalows and alley-loaded homes are properties with
strong architectural personality, usually featuring cozy facades, a
front porch, and a more compact, functional floor plan. In the
United States, this style is commonly found in historic
neighborhoods and planned communities, where urban design
prioritizes integration among residents and the value of public
space. The people who most identify with this type of property
are young professionals, couples, and people seeking a lifestyle
more connected to the neighborhood, with easy access to shops,
restaurants, and transit.

These are residents who value a home’s charm and
originality as much as its functionality, and who tend to form
longer-lasting ties to the place where they live — which, from the
investor’s standpoint, translates into engaged tenants, longer
leases, and less need for management intervention.
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Townhomes and Attached Houses

Townhomes — equivalent to what Brazil calls casas
geminadas — are residential units that share one or two side walls
with neighboring units, but each owner holds their own unit
individually, including the corresponding land. Do not confuse
them with multifamily properties, in which a single owner holds
all the units in the complex.

Within this category there are also variations such as the
duplex (two units on the same lot) and “flex” or “next-gen”
models, which offer a bedroom with a private bathroom, a
separate entrance, and in some cases even a small separate
kitchen — ideal for multigenerational families or for anyone who
wants to earn extra income from an independent suite.

Investor advantages: Risk diversification across units; higher
proportional yield per square meter; and potential for higher cash
flow.

Yield profile: Ideal for investors with a bigger appetite for
management. The rate of return tends to be higher, but it
demands more hands-on involvement — with multiple leases,
maintenance, and possibly higher tenant turnover.
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Townhomes, or attached houses, are two- or three-story
properties that share side walls with neighboring units but have
an independent entrance, a small private outdoor area, and often
their own garage. This format is very common in gated
communities and planned communities in the United States,
combining the privacy of a house with the convenience of a
condo community.

The people who most identify with this type of property are
young professionals, couples starting their life together, and small
families who want comfort and safety without giving up a
strategic location. It is also a frequent choice for people in
transition — whether newly arrived in a city or waiting for the
right time to buy an SFH — which creates a constant cycle of
rental demand. For the international investor, this occupancy
profile is an excellent combination of affordability at purchase
and solid passive income.
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Vacation Rental Properties

Very common in tourist regions such as Orlando, Kissimmee,
and Davenport, vacation rental properties are geared toward
short-term rentals — usually through platforms like Airbnb, Vrbo,
and Booking. They can be single-family homes or townhomes,
although the vast majority are townhomes.

Investor advantages: High earning potential in peak periods;
and flexibility for personal use.

Points of attention: Need for a specialized local manager;
higher fixed costs, including vacancy, themed decor,
maintenance, cleaning between guests, and insurance; and
attention to the HOA amount — very high fees can significantly
erode net returns.

Yield profile: Can generate substantial profit in peak-season
months, but income is seasonal and depends heavily on
marketing, guest reviews, and management efficiency. For this
type of property, choosing a good local manager is as important
as choosing the property itself.

Note: Condos are also available for vacation rental. Although
they can be a valid option, it is essential to evaluate the HOA
amount carefully — high fees create a monthly fixed cost that can
make the operation unviable in low-occupancy months. Also, at a
similar nightly rate, many families prefer the comfort and privacy
of a house.
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Vacation homes aimed at short term rental are properties
strategically located in tourist destinations, leisure areas, or near
theme parks. Unlike other property types, the goal here is not to
attract a long-term tenant but to maximize revenue per night
throughout the year, operating on platforms like Airbnb and
VRBO. The context could not be more favorable: in 2024, Florida
set a new all-time visitation record, welcoming 143 million
tourists, which reinforces the strength and predictability of
demand. This market already counts more than 72,000 active
short term rental properties in the state, reflecting both the
maturity of the segment and the growing appetite of domestic
and international investors.

The people who use this type of property are families on
vacation, groups of friends, and international tourists who prefer
the comfort and privacy of a full house to the hotel experience —
especially when traveling with children. For the investor, this
model can offer significantly higher returns than traditional
renting, but it requires more active management, with attention
to occupancy, cleaning, online reviews, and seasonality.
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Condos (Condominiums)

Residential apartments — called condominiums or simply
condos in the U.S. — are units inside buildings with shared
common areas. They are a fairly accessible and popular option
among beginning investors.

Investor advantages: Lower upfront acquisition cost and
exterior maintenance handled by the condo association.

Points of attention: Fixed HOA expenses that directly affect
cash flow; possible rental restrictions imposed by the
homeowners association (minimum lease term, tenant interviews,
etc.); and, depending on the area, lower appreciation than houses.

Yield profile: A good entry point for those starting out with
less capital. It requires less maintenance effort but demands close
attention to the association’s rules and careful evaluation of
monthly fees, which can exceed US$ 300 per unit.

Important — Apartments vs. Condos: Many Brazilians
confuse the two formats. Apartments are entire buildings owned
by a single company, with centralized management and units
rented directly by that entity — you cannot buy an individual unit,
only the whole building, which requires substantial capital and is
more common among large investment funds. Condos, on the
other hand, allow the purchase of individual units, with greater
accessibility and flexibility. Each owner can rent out their unit
(within the association’s rules), which makes condos ideal for
those who want control over the property and appreciation
potential with a lower initial investment.
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The buyers who most identify with this type of property are
single professionals or couples without children who prioritize
location, convenience and access to services — people who would
rather trade the space of a house for the ease of living close to
everything, without the upkeep worries of a larger property.

It is also highly sought after by retirees and international
buyers looking for a second home in the United States, who value
the security, the low management effort and the ability to leave
the property closed up for long periods without worry.

For investors, condos are an affordable entry point into the
American market, with good liquidity and steady rental demand —
especially in tourist and corporate areas where the turnover of
temporary residents keeps occupancy rates attractive throughout
the year.
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Which Type Is Best for You?

The answer depends on your investor profile, your available
capital, your risk tolerance and how involved you want to be in
the operation. Single-family homes offer stability and solid
appreciation; townhomes provide potentially higher returns with
more hands-on involvement; vacation rentals demand more
intensive management but can surprise you on yield; and condos
are a good way to start with less capital and less complexity.

Personally, I prefer single-family homes and townhomes. In
general, these properties tend to have much greater liquidity —
both for sale and for rent. Because they are aimed at families, the
average lease term tends to be longer and defaults are lower,
which makes the cash flow of the operation more predictable.

In the next chapter, we will look at how to calculate a
property’s profitability and compare opportunities using real
numbers — such as the Cap Rate and Cash-on-Cash Return — so
you can make more strategic decisions aligned with your financial
goal.
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What Are Multifamily Properties?

Multifamily properties are residential properties that house
two or more independent housing units in a single structure or
on a single lot. They range from duplexes, triplexes and
quadplexes — with two, three or four units — to apartment
buildings with dozens or hundreds of units. Unlike commercial
properties, these assets follow residential regulations, especially
when they have up to four units, which makes it easier to access
financing on more favorable terms.

The big advantage is clear: with a single property, you get
multiple sources of income, which reduces the risk of total
vacancy and improves management efficiency. If one tenant
leaves a quadplex, you still keep 75% of the cash flow coming in
while you look for a new tenant — creating stability and
predictability that single-family homes cannot offer.

In addition, multifamily properties offer a better cost per
unit. Instead of paying for four lots, four inspections and four
separate systems, you concentrate structure, maintenance and
financing in a single operation — making the investment more
efficient and usually more profitable in the long run.

This category is ideal for those who want to grow their
portfolio faster and build an operation that justifies hiring
professional management. Many investors start with a duplex or
triplex, learn the dynamics and, over time, scale up to larger
buildings.
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Multifamily in Central Florida: A Different Reality

Investors interested in Central Florida — especially in
counties such as Orange, Osceola, Lake, Polk and Seminole —
should understand a relevant particularity of this market:
multifamily properties in the classic sense (duplexes, triplexes,
quadplexes and small apartment buildings) are significantly less
common than in Northeastern states such as New York, New
Jersey and Massachusetts, or in the Midwest.

The region is dominated by single-family homes, townhomes
and planned communities. This setup is the result of a few
structural factors that shaped local urban development.

Restrictive zoning is the main one. Most Central Florida
municipalities were planned with R-1 residential zones, strictly
single-family, which limits the construction of multiple units in
most established neighborhoods.

The urban development model also contributes. Unlike the
Northeast, where cities grew more densely and organically over
the 20th century, Florida expanded mainly through planned
communities that prioritize individual homes and townhomes to
maintain aesthetic standards and appreciation.

The presence of HOAs reinforces this trend. Many
homeowners associations prohibit or restrict multiple rental
units on a single lot, to avoid changing the character of the
neighborhood and increased traffic.
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Finally, Florida’s soil — predominantly sandy, with a high
water table — makes basements unfeasible. In Northeastern
states, basements often house additional rental units,
contributing to the proliferation of small multifamily properties in
those regions.

The formats most commonly found in Central Florida are
ADUs (Accessory Dwelling Units — independent units on the
same lot as the main house, also called mother-in-law suites),
garage apartments (found in communities such as Lake Nona and
Horizon West), and condos in mid-sized buildings, which are
common but already in a conventional condominium format. ADU
construction rules vary by municipality, and some counties, such
as Orange County, have specific incentive programs to expand
housing supply in this format.

Why Do Multifamily Properties Yield More?

The higher yield comes mainly from operational scale. With
more units generating rent within a single structure, the yield per
square meter is naturally higher. While a single-family home has
to cover all costs with a single rent, a multifamily property
spreads those expenses across several revenue sources — making
the operation far more resilient.

Expenses are centralized and shared. Roof maintenance,
landscaping, taxes and utilities — where the owner covers part of
them — are spread across the units,
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which reduces the cost per tenant and improves the profit
margin. A well-managed triplex can earn more than three
separate houses, with less effort and lower relative cost.

Another benefit is bargaining power with service providers.
When you operate multiple units, you get better terms on
maintenance, cleaning, security, insurance and management
contracts — an operational leverage that is hard to achieve with
isolated properties.

Finally, multifamily properties are more resistant to
downturns. Even with one unit vacant, the others keep
generating income. Partial vacancy is manageable — very
different from total vacancy, which hits single-family homes hard
and can seriously compromise an investor’s cash flow.

How to Evaluate and Finance a Multifamily Property

Evaluating a multifamily property requires a different
approach from analyzing single-family homes. The central
criterion becomes Net Operating Income (NOI), calculated by
subtracting all operating expenses from gross rental revenue. The
bank will analyze this number to determine the financeable
amount, especially for properties with five or more units, which
are treated as commercial residential.

For properties with up to four units, you can still use
traditional residential financing, with a 20% to 25% down
payment and attractive rates. From five units up, financing
follows commercial criteria — analysis of cap rate,
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NOI and DSCR (Debt Service Coverage Ratio). Under this model,
the lender requires income to comfortably cover the loan
payment, usually with a minimum DSCR of 1.2 — that is, income
must be at least 20% higher than the payment amount.

Beyond the numbers, assess the appreciation potential
through operational improvements. Small adjustments — such as
installing individual water meters for each unit, adding paid
laundry service or gradually modernizing the units — can
substantially increase profitability without large investments.

Due diligence is even more critical with multifamily
properties than with single-family homes. Review the existing
leases, the delinquency history, maintenance costs and tenant
turnover. This data directly affects the asset’s real value and the
viability of the investment — and must be verified before any
offer.

When Does Multifamily Make the Most Sense?

The multifamily strategy is ideal for those who already have
some real estate experience or want to scale their portfolio with
operational efficiency. By concentrating several units at a single
point of management, you maximize revenue and minimize
dispersion — growing with control and predictability.

It is also recommended for investors who want to
professionalize their operation. With a larger asset, it makes
sense to hire a property manager, outsource the accounting and



 

 

 

 

 

 

 

 
 

 

50 

set up a suitable legal entity to manage the properties. This frees
up time and turns the investment into a scalable business.

In addition, multifamily properties are valued by institutional
investors, which improves their liquidity at resale. Buying,
improving and holding a multifamily property for a few years can
be an excellent exit strategy — later selling to funds or
professional investors who seek assets with proven income.

Finally, this category offers resilience across different phases
of the economic cycle. In a recession, more people turn to renting
— which increases demand for affordable units. In periods of
expansion, rising values per square meter and scarce supply push
prices up and favor the investor. It is a strategy that works well on
both sides of the cycle.
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Liquidity and
Market Analysis

Chapter 3

“Landlords grow rich in their sleep.”

— John Stuart Mill

In real estate, buying well is not enough — you must think
about a property’s liquidity, that is, how easily it can be sold or
rented in the future. In this chapter, we will explore the main
factors that influence the liquidity of a property in Florida:
location, property type, construction features, target audience,
condo rules and regional demand. You will learn how to evaluate
these elements before investing and how to make choices that
improve your chances of a faster return, with less risk of vacancy
or loss of value. A property with good liquidity is a bridge
between security and opportunity.
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What Is Liquidity in Real Estate?

Liquidity, in the world of investing, is how easily an asset can
be converted into cash without significant loss of value. In real
estate, it refers to the ability to sell or rent a property quickly at
market price. A highly liquid property is one that, once listed for
sale or for rent, finds a buyer or tenant quickly and without the
need for major price concessions.

While assets such as stocks and bonds have almost instant
liquidity, real estate is by nature less liquid. But within real estate
itself there are enormous variations. A property in a desirable
neighborhood, competitively priced and with its paperwork in
order, can sell in a few days. A property with an unfavorable
location, an out-of-market price or legal issues can take months
to close.

Liquidity is one of the pillars of security in real estate
investing. Owning a property that can be rented or sold quickly
brings financial peace of mind and strategic flexibility — it lets
you seize good opportunities, react to market changes and
restructure your investment portfolio quickly. A lack of liquidity,
on the other hand, can turn an asset into a burden that is hard to
carry.

That is why liquidity analysis should be at the center of any
purchase decision. Looking at ROI or appreciation potential is not
enough. You need to ask yourself: “If I had to sell this property in
30 to 60 days, could I? And if I had to rent it out in two weeks,
would there be demand?” These answers are as important as the
numbers on the spreadsheet.
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Florida, with its strong economy, continuous development
and large influx of residents from other states and other
countries, has historically shown liquidity above the national
average. Still, there are significant variations between regions,
and each opportunity deserves individual analysis.

Factors That Increase a Property’s Liquidity

Many factors contribute to a property’s liquidity, and
understanding each one helps you make smarter choices.

The first — and most decisive — is location. Well-positioned
neighborhoods with access to transportation, shopping, essential
services and, especially, good public schools tend to see greater
demand from both buyers and tenants. School quality is one of
the most reliable gauges of a neighborhood’s desirability in the
U.S. — families put this criterion above many others when
choosing where to live. Likewise, the variety, quality and
proximity of local retail directly influence the desire to buy or
rent in a given area. The more complete and convenient the
surroundings, the more attractive the property.

A price in line with the market is another decisive factor.
Even an excellent property can take a long time to sell if it is
overpriced. Buyers and tenants always compare options. Being
within the fair price range — or slightly below it — can make all
the difference in speeding up the closing, especially when
interest rates are higher or the market is more competitive.
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The property’s physical features also carry significant
weight. Functional floor plans, good natural light, garage spaces,
an adequate number of bedrooms and bathrooms, and recent
updates — such as a renovated kitchen and bathrooms — make a
property more attractive. Overall appearance, including the
façade and the condition of the property, strongly shapes a
buyer’s or tenant’s perception on the very first visit.

Finally, paperwork in order and the absence of legal
complications — such as occupants, court proceedings or
accumulated debts — directly contribute to the speed of the
transaction. In the U.S., a clear to close property (free of
impediments) can be transferred in two to four weeks in cash
purchases, or in 30 to 45 days when financing is involved.
Properties with legal or structural problems can take months to
sell, driving away buyers and requiring significant discounts.

The Consequences of Low Liquidity

Many investors fall in love with properties that promise high
returns but forget to analyze whether those assets are actually
easy to sell. When a property has low liquidity, problems show up
quickly.

The first is opportunity cost: while the property is not sold
or rented, the invested capital sits idle — and still generates
expenses. These costs include mortgage payments, insurance,
HOA fees, taxes and maintenance. An empty property still needs
care: mowed grass, active utilities, small repairs. Beyond the
direct financial impact, properties left vacant for long periods
tend to
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deteriorate from lack of use and ongoing maintenance, which can
hurt their market value over time.

Another serious problem is the loss of strategic agility.
Imagine wanting to seize a major investment opportunity — a
new project in a promising area or a momentary drop in prices —
but being unable to sell your current property to raise capital.
You are stuck with your assets and stop growing because you are,
literally, immobilized.

In economic downturns, low-liquidity properties are the first
to suffer: they fall more in price, take longer to sell and require
bigger discounts to attract buyers. Thinking about liquidity is not
pessimism — it is strategy. Experienced investors always have a
viable exit plan before entering any position.

How to Ensure High Liquidity in Your Investments

To ensure high liquidity, always start by analyzing local
demand. Ask your agent to check how long similar properties are
taking to sell or rent in the area. A good indicator is Days on
Market (DOM) — the lower the number, the more liquid the area.
For an even more precise reading, look at Cumulative Days on
Market (CDOM), which counts the total time on the market even
when the property was withdrawn and relisted. Also check the
neighborhood vacancy rate and price changes over the past few
years.

Choose more universal property types. Homes with three or
four bedrooms and two or three bathrooms, townhomes in
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family neighborhoods and two-bedroom apartments have greater
liquidity because they serve a larger share of the population.
Properties that are very large, very small or have unconventional
floor plans tend to have narrower demand, which makes both
resale and renting harder.

Pay attention to condo rules. Some communities impose
heavy rental restrictions — such as a minimum one-year lease —
or require the association’s prior approval of the tenant, which
can drive away good renters. Check these rules before closing the
deal, especially if you intend to rent the property out.

A good rule of thumb is to choose properties priced close to
the area’s Median Home Price — which ensures greater demand
from a wider audience. Combined with the Housing Affordability
Index, this criterion helps identify regions with real demand
pressure and purchasing power in line with prevailing prices.

Median Home Price

The Median Home Price is one of the most widely used
indicators in the American real estate market to gauge a region’s
price level. Unlike the Average Price (the arithmetic mean), which
can be skewed by very expensive or very cheap properties, the
Median Home Price is the exact point at which half the homes
sold for less and the other half for more.
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If a city’s Median Home Price is US$ 400,000, it means the
same number of properties sold below and above that value — a
much more faithful picture of the local market. It is the indicator
preferred by bodies such as the National Association of Realtors
(NAR) to analyze appreciation or price decline trends.

Housing Affordability Index

The Housing Affordability Index (HAI) measures households’
ability to buy relative to property prices. It combines three main
variables: the region’s median home price, average household
income and mortgage interest rates — assuming a standard 20%
down payment and a 30-year mortgage.

An index of 100 means a family with median income has
exactly what it needs to qualify for a median-priced home.
Indexes above 100 indicate that the average family earns more
than needed — that is, the market is more affordable. Indexes
below 100 show that average income is insufficient to buy,
signaling difficulty of access and possible pent-up demand
pressure.

For investors, the HAI helps identify regions where there is
real demand sustained by purchasing power — not just
speculation. It is published monthly by the NAR and can be
consulted for free on the association’s website.
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Finally, always keep the property in excellent condition. This
not only preserves market value but speeds up a sale or rental
when needed. A clean, well-painted property, with small repairs
up to date and a well-kept exterior, draws more visits and more
qualified offers. Investing in maintenance is investing in liquidity
— and that translates directly into financial results.
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Appreciation and
Strategic Location

Chapter 4

“Don’t wait to buy real estate. Buy real estate and wait.”

— Will Rogers

In this chapter, we will analyze the main factors that drive a
property’s appreciation in Florida and in other regions of the U.S.
From population growth, through the quality of local schools, to
urban development plans and the arrival of major companies, you
will learn how to spot the signs of growth potential. We will also
cover objective aspects such as infrastructure, safety, zoning and
market trends. By the end of this chapter, you will be better
prepared to see beyond the façade and recognize properties with
real appreciation potential in the medium and long term.



 

 

61 

Why Is Understanding Appreciation Essential?

Investing in real estate is not just about monthly cash flow.
Many of a real estate investor’s biggest profits come from the
property’s appreciation over the years — or even within a few
months, when the property is in a booming region. That is why
understanding which factors drive that appreciation is some of
the most valuable knowledge for anyone who wants to build real
wealth with real estate. This kind of market reading gives
investors the ability to spot good opportunities before they
become obvious to everyone.

Appreciation does not happen by chance. It is the direct
result of urban development, the appeal of the area and growing
demand for housing or commercial activity. Investors who learn
to “read” the signs of appreciation can anticipate market
movements and buy before the rise — maximizing gains with less
risk.

Appreciation can be of two types. Market appreciation is
driven by the growth of the region and the economy — external
factors that investors do not directly control, but can learn to
identify. Forced appreciation, on the other hand, occurs when
investors add value to the property themselves through
renovations, changes of use or better management. Nothing
prevents combining the two — and when that happens, the result
can be extraordinary. This chapter focuses on market
appreciation and the signs that, when well interpreted, separate a
good deal from a truly exceptional opportunity.
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Public Schools: The Barometer of Area Quality

In the United States, few variables weigh as heavily on a
property’s appreciation as the quality of the area’s public schools.
Unlike other countries where many families opt for private
schools, in the U.S. the public system is widely used — and
directly tied to the home address. This means families with
children often choose where to live based on the school district,
and this behavior has a direct, measurable impact on property
prices.

The main reference site for this assessment is
GreatSchools.org, which rates public schools from 1 to 10 based
on academic performance, teacher qualifications, safety, parental
involvement and infrastructure. Properties in areas with schools
rated 7 to 10 tend to appreciate faster, maintain high occupancy
and attract financially more stable tenants.

The impact is so significant that it can be quantified: a
Brookings Institution study found that homes in high-performing
school districts cost, on average, 2.4 times more than similar
homes in low-performing districts. Two neighborhoods separated
by just a few blocks can have very different property and rent
values — simply because they belong to different school districts.

For investors, buying in a good school zone is one of the
most strategic decisions for ensuring appreciation at resale.
High-performing schools usually come with low crime rates,
good recreational areas and a larger presence of families —
creating an
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urban environment that attracts commercial development and
keeps the neighborhood’s value high over time.

Infrastructure and County Growth: The Future Is in
the Asphalt

Another decisive factor for real estate appreciation is the
development of the region’s infrastructure, especially when
promoted by the county or municipality. When local government
invests in new access roads, public transit improvements,
expanded sanitation, or the construction of parks or community
areas, the surrounding properties benefit directly.

These improvements raise quality of life, ease commuting,
raise the perception of safety and create an environment more
conducive to businesses and services setting up. That is why one
of the most promising signs an investor can watch is the county’s
Comprehensive Plan — a public document detailing the expansion
projects and investments planned for the coming years, available
free of charge on each Florida municipality’s official website.

County population growth is another key indicator. When a
county is growing, with more families, businesses and investment
arriving, demand for housing naturally rises. This growth pushes
prices up and reduces vacancy, directly benefiting those who
already own property in the region.

Cities such as Clermont, Winter Garden, Lake Nona, Saint
Cloud and Minneola, in the Orlando metropolitan area, are
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real examples of how well-executed infrastructure plans — new
highways, schools, medical centers and green spaces — transform
once-peripheral regions into highly valued hubs. In less than a
decade, many properties in these areas doubled in value, driven
by planned public and private investment. Lake Nona, for
example, was transformed by anchors such as Nemours
Children's Hospital, the University of Central Florida College of
Medicine and major logistics centers — attracting a chain of
development that lifted the entire surrounding region.

Proximity to Hospitals, Universities, Shopping
Centers and Major Employers

Proximity to hubs that generate traffic and jobs — hospitals,
universities, shopping centers, corporate headquarters, logistics
centers and business districts — is another essential factor in real
estate appreciation. These hubs draw thousands of people every
day and create natural demand for housing, retail and services in
the surrounding area.

Areas near universities have strong rental demand, especially
for smaller units aimed at students and faculty. Hospital zones
attract doctors, nurses and health technicians — professionals
with good incomes and a stable tenant profile, who prefer to live
close to work. This increases the property’s appeal for both rental
and future resale.

Large companies that set up headquarters, distribution
centers or regional operations in a city have real power to
transform the local area. They bring jobs on a large
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scale, boost commerce, increase the municipality’s tax revenue
and generate a chain of urban growth that raises the value of the
entire surrounding area. In Florida, the expansion of Amazon,
FedEx and technology companies in regions such as Orlando and
Tampa is a concrete example of this effect.

A practical and revealing exercise is to check the travel time
between the property and the nearest essential services. In
Florida, having a Publix — the state’s dominant supermarket chain
— a few minutes away is a good indicator of established
neighborhood infrastructure. The same goes for pharmacies,
restaurants, highway access and hospitals. The more complete
and accessible the network of services around, the greater the
property’s demand and liquidity tend to be.

How to Identify Areas With Appreciation Potential

An attentive investor can identify areas in the early stage of
appreciation — which lets you buy cheaper and profit from the
rise in the following years. Some practical ways to do this:

Track the county’s population growth and per capita income
reports, available on the U.S. Census Bureau website and from
municipal offices. Consult local agents with experience in the
region about future development plans. Look at whether new
public and private projects are being announced — schools,
hospitals, shopping centers, residential communities. Watch
whether major builders are launching projects in the area — these
companies carry out in-depth
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market studies before investing, and their presence is a strong
sign of potential.

It is also worth watching for more visible everyday signs:
more vehicle traffic, new supermarkets opening, national
pharmacy chains, fast-food restaurants or department stores
arriving. These companies only enter regions where a critical
mass of consumers already exists — or is forming.

Finally, nothing replaces an in-person visit. Clean, well-kept
neighborhoods, with families out and about and a strong sense of
community, are positive signs that no spreadsheet can fully
capture. A walk around the area can reveal more about its
potential than hours of remote analysis.
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Necessity Properties
vs. Lifestyle Properties

Chapter 5

“Owning a home is a keystone of wealth — both financial affluence
and emotional security.”

— Suze Orman

Not every property is bought or rented for the same reasons.
In this chapter, you will learn the difference between two
fundamental concepts for anyone who wants to invest
strategically: Necessity Property and Lifestyle Property. This
distinction can determine your investment’s level of risk, return
predictability and liquidity — and it is especially relevant for those
just starting to build a real estate portfolio in Florida.
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Necessity Properties: Stability and Predictability

Necessity properties are properties meant to meet basic
housing needs. They are located in neighborhoods with good
infrastructure, aimed at local families looking for an affordable,
functional and well-located home — close to schools, shopping
and transportation. These properties tend to have constant high
demand, even in periods of economic crisis, and offer stable
occupancy over time. That is why they are considered ideal for
investors who seek security and predictable cash flow.

The numbers confirm this stability. According to the
National Association of Realtors (NAR), residential properties
priced between US$ 200,000 and US$ 400,000 — the typical
range for necessity properties in markets such as Orlando, Tampa
and Jacksonville — accounted for more than 45% of all real estate
transactions in Florida in 2023, with an average time to sell under
30 days in high-demand areas. Even during the pandemic, the
vacancy rate for residential properties in this price range in
Florida stayed below 5%, according to U.S. Census Bureau data —
an impressive indicator of resilience and liquidity.

Lifestyle Properties: High Potential, Higher Risk

Lifestyle properties are properties bought mainly out of
desire — not necessity. Vacation homes in Kissimmee, luxury
condos in Miami Beach and waterfront properties are
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typical examples. Although they can generate strong returns in
periods of high demand, they are more vulnerable to seasonality,
economic downturns and market swings. They also require
greater investment in maintenance and themed decor and often
depend on specialized management companies to operate
efficiently.

Another relevant feature of lifestyle properties is their
pricing. Because they are properties of desire, part of their value
is tied to subjective factors — exclusivity, premium location,
status — which makes them more vulnerable to speculative
movements and sharp price corrections. The pool of buyers is
also naturally narrower, which directly affects liquidity: while a
necessity property can draw dozens of interested buyers within
days, a lifestyle property can take months to find the right buyer.
According to the Miami Association of Realtors, properties above
US$ 1 million in South Florida had an average Days on Market of
94 days in 2023 — more than double the statewide average for
conventional residential properties.

What This Means for Investors in Florida

For foreign investors interested in the Florida market,
understanding this distinction is strategic. Florida is a state that is
home to both one of the hottest necessity property markets in
the country — driven by continuous population growth, which
added more than 365,000 new residents to the state in 2023
alone, according to the U.S. Census Bureau — and one of the most
competitive lifestyle property markets in the world, attracting
buyers from Latin America, Europe and the Middle East.
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This duality creates distinct opportunities. Necessity
properties in the Orlando area, for example, benefit from growing
residential demand from families moving from states such as New
York and California in search of a lower cost of living and no state
income tax. Coastal lifestyle properties — such as those in Miami,
Naples or Sarasota — attract an international buyer profile with
high purchasing power, but with more selective and less urgent
buying behavior. Knowing each region’s demand profile is as
important as analyzing the numbers of the property itself.

Which One to Choose?

For beginning investors, the recommendation is to start with
necessity properties. They offer lower risk, more predictable
occupancy and simpler maintenance — a combination that lets
you learn the market without excessive exposure to variables that
are hard to control. Over time, with more available capital and
accumulated experience, you can diversify the portfolio by adding
lifestyle properties to increase gains — but always with strategic
vision, careful analysis and, preferably, the support of
professionals specialized in this segment.
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The Overflow Effect
and Suburban Growth

Chapter 6

“You don’t need to be a genius to invest in real estate.”

— Barbara Corcoran

With urban centers increasingly expensive and congested,
many American families are moving to suburban regions in search
of more space, quality of life and lower costs. This movement,
known as Suburban Sprawl, has driven the growth of outlying
neighborhoods and created excellent investment opportunities
for those who know where to look. In this chapter, you will
understand why suburban areas are attracting so many new
residents, what signs indicate that a region is about to appreciate,
and how to identify neighborhoods with high growth potential
before the big investors arrive. Anticipating this expansion can be
the key to multiplying your wealth.
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The Overflow Effect: When Cities Spill Over

Large American cities — such as Orlando, Austin, Phoenix
and Charlotte — have gone through accelerated growth in recent
decades, attracting families, businesses and investors in search of
better living conditions, jobs and education. However, this intense
urban growth produced an inevitable phenomenon: overflow —
the spilling of population from central areas into the suburbs and
neighboring cities.

With the sharp rise in the cost of living in central areas,
many families began looking for more affordable alternatives on
the metropolitan edges. The search for more space, safety, quality
public schools and proximity to nature drove a true
transformation in these metropolises’ suburban belts. This trend
gained even more strength after the COVID-19 pandemic, with
the spread of remote work — which allowed millions of Americans
to live far from major centers without giving up quality of life or
professional opportunity. According to the U.S. Census Bureau,
Florida was the fastest-growing state in absolute terms between
2020 and 2023, adding more than 1.1 million new residents —
many of them settling in suburban areas.

For the attentive real estate investor, this movement
represents a significant opportunity for medium- and long-term
appreciation. Buying in areas that are still seen as peripheral
today, but are growing in population and receiving investment in
infrastructure, shopping centers, schools and
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hospitals, can generate returns far above average within a few
years.

It is precisely in these growth hubs that new planned
neighborhoods emerge, affordable homes for middle-class
families and regions that can double in value in less than a
decade. The secret is identifying the right moment on the
appreciation curve: not too early — when there is still no basic
infrastructure — nor too late — when prices have already soared
and the margin for gain has shrunk.

The Orlando Case: Surrounding Cities Speed Up

The Orlando metropolitan area is one of the clearest
examples of suburban sprawl in action. Areas such as Clermont,
Minneola, Winter Garden, Davenport, Haines City, Horizon West
and Kissimmee were considered peripheral two decades ago.
Today, these areas are epicenters of real estate appreciation,
attracting thousands of new residents per year and major
commercial and residential developments.

This growth was not random — it followed a logic built on
three pillars. The first was easy access to the region’s main
highways, such as I-4, Highway 27 and the 429, which connected
these cities to the metropolitan core without requiring residents
to give up convenience. The second was a consistent urban
development plan, with the expansion of schools, parks, hospitals
and retail. The third was the availability of land and housing at
prices significantly below downtown Orlando — without a loss in
quality of life.



 

 

75 

Cities like Clermont have seen strong appreciation in under
ten years, especially in the areas around Lake Minneola and in
neighborhoods linked by new roads and bike paths. Winter
Garden, in turn, has become an example of successful urban
revitalization — combining a restored historic downtown, good
schools, careful landscape planning, and one of the most solid
real estate markets in Central Florida.

This pattern repeats systematically: the central city reaches
saturation, and growth spreads outward in concentric circles.
The first suburbs grow quickly, creating demand for housing,
retail, and services. That attracts new developments, which in
turn drive appreciation even higher. An investor who positions at
the edges of those circles has a strong chance of riding the next
wave of growth.

To explore this phenomenon interactively, the website city-
data.com offers detailed maps with demographic data, average
income, population growth, and other indicators by
neighborhood — a free and very useful tool for early analysis of an
area.

How to Identify High-Potential Suburbs

Investing in suburban areas takes a strategic eye and
advance information. The questions below make a practical
roadmap for spotting areas with high appreciation potential:

Is the area getting large residential developments from
national homebuilders? Companies like DR
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Horton, Lennar, and Pulte do in-depth market studies before they
invest — their presence in an area is a strong sign of recognized
potential.

Are public schools being built or expanded? That shows the
county expects population growth in the coming years and is
preparing to serve it.

Is local government investing in urban mobility? New roads,
expressways, public transit, and bike paths are concrete signs of
planned development — and of an area that authorities have on
their radar for growth.

Is the area attracting new shops, supermarkets, restaurants,
and services? The arrival of national chains is one of the most
reliable signs that the local consumer market has reached enough
critical mass to support private investment.

Is there evidence of population growth in the county’s most
recent census data? This data is public and available for free on
the U.S. Census Bureau website.

Has the average home price in the central area already
surpassed what the local middle class can afford? When that
happens, demand pressure naturally shifts to the surroundings —
and the nearest well-connected suburb is the first to benefit.

Beyond these questions, it pays to talk with experienced
local agents, study urban zoning maps, and follow the official
planning websites of cities and counties. Often, future
appreciation has already been announced in these public
documents — you just need to know where and how to look.
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An investor who positions early in these emerging suburbs
can buy at still-affordable prices, rent with high demand, and sell
at a significant profit within a few years. More than a passing
trend, the growth of suburban areas is one of the most consistent
frontiers for wealth creation in today’s U.S. real estate market.
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Part 2

How to Buy?
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The Buying Process
and Legal Security

Chapter 7

“The best investment on earth is earth.”

— Louis Glickman

One of the biggest advantages of investing in U.S. real estate
is the legal security the system offers. In this chapter, you will
discover how the buying process is structured to protect the
investor at every stage — from the offer to the recording of the
deed. We will explain the role of the Title Company, the
documents involved, how Title Insurance works, and why the
American system is considered one of the most reliable in the
world. With this understanding, you will invest with greater peace
of mind, knowing you are dealing with a transparent, efficient,
and legally well-protected market.
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What Makes the U.S. Buying Process Trustworthy

One of the biggest fears of anyone buying property outside
Brazil is falling for scams or running into paperwork problems.
Fortunately, here

in the United States — and especially in Florida — the
acquisition process is extremely well structured, transparent, and
safe for the buyer. From the offer to the final signing of the deed,
every step follows strict rules, with oversight and clear legal
guarantees.

Once you understand how this process works, you will see
why so many international investors trust the American market to
dollarize their wealth and protect their capital.

The Formal Offer and the Contract

It all starts with the Offer to Purchase — a standardized
document in the state of Florida. The offer is filled out with every
detail of the deal: proposed price, form of payment, inspection
period, expected closing date, and other relevant terms. Once the
seller accepts it, it becomes a legally binding contract.

This contract includes buyer-protection clauses, such as
contingency periods for the property inspection, financing
review, and appraisal. If something goes wrong within those
deadlines, the buyer can walk away from the
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contract and get the deposit (escrow deposit) back — with no
penalties.

The Role of the Title Company

In the U.S., verifying and recording the transfer of a property
is not handled by a traditional notary office. In Florida, that
responsibility falls to the Title Company or, in some cases, a real
estate attorney — both equally qualified and regulated to carry
out the process.

The Title Company runs a complete search of the property’s
history, checking its ownership chain, any outstanding debts,
lawsuits, or irregularities that could compromise the transfer.
Before closing, it issues the Title Report, confirming that the
property is legally clean and ready to be transferred.

On closing day, the Title Company collects the funds
involved in the transaction, organizes the signing of all
documents, and officially records the deed with the county’s
Clerk of the Circuit Court — making the transfer public and
traceable.

The buyer also receives a Title Insurance policy, which
protects against any legal problem with the property’s title that
may arise in the future — even one that predates the purchase
and was not found in the initial search. It is worth knowing that
there are two types of policy: Owner’s Title Insurance, which
protects the buyer, and Lender’s Title Insurance, which protects
the bank in
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cases involving financing. Both are customary in U.S. real estate
transactions.

Why Is It Safe to Buy in Florida?

The legal security of buying real estate in the U.S. rests on
three main pillars:

The first is standardized documentation, reviewed by
licensed professionals — agents, attorneys, and the Title
Company — with defined steps and clear contracts. The second is
the public records system, transparent and traceable, which lets
you look up the full history of any property before closing a deal.
The third is the title insurance policy, which guarantees
protection against hidden legal problems, even after the purchase
is complete.

On top of that, the process is digital and efficient. In most
cases, foreigners can buy remotely, without being physically
present — although transactions with financing may require
notarized documents, which can occasionally mean appearing in
person or using a consular service.

Deed and Recording

The document that transfers ownership in the U.S. is called a
Deed. The most common type in residential transactions is the
Warranty Deed, which guarantees that the seller holds full
ownership of the property and that no legal problem is being
passed along with it. In special situations — such as estate sales,
court
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proceedings, or auctions — a Special Warranty Deed or a
Quitclaim Deed may be used, which offer more limited
guarantees. The buyer should always check which type of deed is
being used and understand what each one guarantees.

After all documents are signed on closing day, the deed is
recorded in the new owner’s name with the county’s Clerk of the
Circuit Court. From that moment, the property officially becomes
yours — and that record is public and accessible to anyone.

The buyer also receives the Closing Disclosure, a document
summarizing all transaction expenses, including fees,
commissions, and amounts paid at closing. For cash purchases,
the equivalent document is the Settlement Statement (also known
as the ALTA Settlement Statement).

Conclusion: Trust, Protection, and Transparency

Once you understand how the document process for buying
property in Florida works, it is clear how organized, impartial, and
safe it is. Every step is handled by licensed professionals, with
standardized contracts, modern recording systems, and legal
protection in multiple layers. This level of structure gives foreign
investors a legal peace of mind that few markets in the world can
offer.

Next, we present the main laws and regulations that
underpin this security — at both the federal and Florida state
levels.
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Mortgage Financing
for Foreign Buyers

Chapter 8

“The best investment is the one you can touch and feel.”

— Magic Johnson

One of the biggest differentiators of the American real estate
market is access to robust, well-structured, and accessible
financing — even for foreigners. In this chapter, you will
understand how traditional financing (Qualified Mortgages)
works, aimed mainly at residents with proven U.S. income, and
the alternatives available to international investors, such as Non-
QM and DSCR programs. We will compare rates, requirements,
terms, documents, and strategies to improve your chances of
approval — even with no credit history in the country. With the
right structure, financing stops being an obstacle and becomes a
powerful lever to accelerate your investments.
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Traditional Financing: How It Works

Traditional financing in the United States is the most
common way to acquire residential property, whether to live in or
to invest in. It is widely used by Americans and permanent
residents — green card or work visa holders — but is also available
to foreigners under certain conditions. The basic logic is similar
to Brazil’s: the buyer makes a down payment and finances the rest
with a bank, paying monthly installments with interest.

The traditional model generally offers long-term fixed rates,
with terms of 15 to 30 years — providing a predictability that is
rare in global financial markets. Unlike many countries where
rates fluctuate constantly, in the U.S. you can lock in a fixed rate
when you sign, protecting the investor from swings and allowing
safe financial planning for decades.

To get this type of financing, the bank reviews your credit
history (credit score), your debt level (DTI – Debt-to-Income
Ratio), your proven income, and the value of the property. The
minimum standard is a 20% down payment for investment
properties. For first-time buyers of a primary residence, federal
programs allow smaller down payments — but those options are
reserved exclusively for U.S. citizens and legal residents, and do
not apply to non-resident foreign investors.

DTI is the metric used to make sure the buyer is financially
healthy enough to take on the mortgage. It sets that the monthly
payment, added to other existing debts, must not exceed 43% of
proven net income — the standard limit for qualified mortgages.



 

 

88 

For foreigners, access to traditional financing requires some
adjustments. In general, banks ask for a larger down payment —
between 25% and 30% —, international bank statements, a letter
from an accountant or employer and, in some cases, a U.S.
banking history. Many banks offer specific products for this
audience, especially in states with a strong presence of
international investors like Florida, even with service in
Portuguese.

Non-QM Loans: A Flexible Alternative

Not every investor can, or wants to, prove income in the
traditional way. Self-employed people, business owners, foreign
investors, or people with a recent credit history in the country
often struggle to meet the requirements of a conventional
mortgage. This is where Non-QM Loans come in — loans outside
the standards set by Fannie Mae and Freddie Mac, the
government-sponsored enterprises that define the criteria for
conventional American financing.

Non-QM Loans are products developed by private banks and
institutional investors, with more flexibility in credit analysis.
Financing can be approved on alternative criteria, such as bank
statements, the property’s projected rental income, or the value
of the investment portfolio. The trade-off is that interest rates
tend to be higher than on traditional products — in 2025, rates
ranged from 6% to 10% depending on the client’s profile, the
property, and market conditions at the time of signing.
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One of the options most used by foreigners is the DSCR Loan
(Debt Service Coverage Ratio), in which the bank checks whether
the property’s estimated rent is enough to cover the monthly
mortgage payment. Most lenders require a minimum DSCR
between 1.0 and 1.25 — meaning projected rent must be equal to,
or up to 25% higher than, the payment. If that criterion is met,
the loan can be approved even without proven U.S. income,
opening real opportunities for foreign investors. The down
payment in this model is around 25%, calibrated together with
the interest rate so that the total payment — including property
tax and insurance — is on par with the area’s average rent.

Another benefit of Non-QM Loans is faster approval. While
traditional mortgages can take 30 days or more to close, Non-QM
loans are usually processed in 21 to 30 days when the buyer
already has the down payment available and the property chosen
— which can be decisive in competitive markets.

Financing for Foreigners

Foreign investors can finance property in the United States
— and this is more common than many people imagine. Several
financial institutions offer products aimed at this audience,
especially in areas with a strong international presence. The main
requirement is to have 25% to 30% available for the down
payment and good document organization.

The most common documents requested include a valid
passport, bank statements for the last 3 to 6 months, a letter from
your accountant or a tax return from your home country,
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proof of funds for the down payment and closing costs, and proof
of address and identity.

You do not need a Social Security Number (SSN) to get
financing. Having an ITIN (Individual Taxpayer Identification
Number) makes taxes, banking, and building a U.S. credit history
easier — which can open the door to better products down the
road. Some banks even help foreign clients open a U.S. bank
account as part of the loan process.

Besides banks, there are mortgage brokers specialized in
international investors, who act as intermediaries between the
buyer and the various financial institutions that serve this profile.
These firms usually offer service in Portuguese, assess the client’s
profile more flexibly, and run simulations with different scenarios
— an excellent way to compare terms quickly and safely.

Adjustable Rates (ARMs) and Smart Strategies

Besides fixed-rate mortgages, there are also ARMs
(Adjustable Rate Mortgages) — loans with a fixed rate for an initial
period (usually 5, 7, or 10 years) and a variable rate afterward, with
annual adjustments within predefined limits called rate caps. This
option is attractive for those who plan to sell or refinance before
the adjustment period, taking advantage of lower rates in the first
years.
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For example, a 5/1 ARM might offer a fixed 5.5% rate for five
years, while the traditional fixed rate over the same period is
6.5%. For someone planning a Flip, a BRRRR strategy, or holding
the property for only a few years, that saving can mean thousands
of dollars less in interest. It is an efficient tool when used with a
clear strategy and timeline — but it can become expensive if the
investor cannot sell or refinance before the fixed period ends.

You can also combine alternative financing models, such as
seller financing (when the seller finances part of the price),
subject-to (taking over the seller’s existing mortgage), and
partnerships with other investors. These strategies require
specialized legal and accounting knowledge, but open paths to
investments with a reduced down payment or without using your
own credit.

Finally, it is worth remembering the power of well-
structured financing as a wealth multiplier. With leverage, you
can acquire a US$ 400,000 property with US$ 100,000 down. If
that property appreciates US$ 60,000 in two years, the return on
the equity invested is 60% — still without counting the cash flow
generated by rent over the period. Using the bank’s capital wisely
turns the property into a real wealth-multiplying tool.
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Investing From a Distance
Chapter 9

“If you don’t find a way to make money while you sleep, you
will work until you die.”

— Warren Buffett

You do not need to live in the United States to invest safely
and efficiently in the American real estate market. In this chapter,
we will show how you can buy, rent out, and manage a property
while living in another country, using the right tools and relying
on the right professionals. We will walk through the remote
process step by step — from analyzing and choosing the property
to signing contracts digitally, managing the rental, and receiving
rent abroad. With today’s technology and the structure of the
American market, being an international investor is perfectly
feasible — with autonomy, control, and peace of mind.
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Can You Invest in U.S. Real Estate Without Living
There?

Yes — and it is not only possible, it is increasingly common.
Thanks to technology, U.S. legal security, and the work of
specialized professionals, it is entirely feasible to buy, rent, and
manage a property in the United States while living in Brazil. In
fact, many international investors run the whole process without
ever setting foot on American soil — and get excellent results.

This model, known as remote real estate investing, rests on
three pillars: access to real-time information, a qualified local
team (agent, property manager, accountant, and attorney), and
digital management and communication platforms. With these
elements well organized, the investor can analyze opportunities,
close deals, sign contracts digitally, follow the rental, and receive
payouts safely and efficiently — all with control and transparency,
with no need to be there in person.

The key to success is getting the structure right from the
start: choosing the right property, building a trustworthy team,
and following the proper legal and tax procedures. Do that, and
the property becomes a source of stable passive income and a
dollarized store of wealth — even thousands of miles away.
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How to Choose and Buy a Property From a Distance

The first step is to work with a licensed agent (realtor) who
specializes in serving international investors. This professional
acts as the buyer’s “eyes and ears,” sending videos, detailed
reports, market analysis, rent estimates, and neighborhood
information — allowing a complete analysis without an in-person
visit.

Once the property is chosen, the whole buying process can
be handled digitally. The purchase offer is sent electronically with
a digital signature; the negotiation with the seller is handled by
the agent; the inspection is done by a local company, with a
detailed technical report; the purchase agreement is signed
through platforms like DocuSign; the funds are moved by
international wire transfer; and the closing is handled by the Title
Company.

Throughout this process, the investor can follow every step
with photos, videos, video meetings, and constant
communication with the team. The transparency of the American
market goes further: public documents such as the property’s
sales history, tax records, and zoning are available online to check
at any time.

If you want to visit the property before buying, you can plan
a short trip for that purpose — but this step is not required. Many
foreign investors prefer to move forward remotely, especially
when they already have an agent they trust in the country.
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How to Rent and Manage From a Distance

After the purchase, the next step is to put the property up
for rent — and this too can be done comfortably from a distance.
The best option is to hire a property management company,
responsible for assessing and setting the ideal rent; advertising
the property on major platforms like Zillow, Realtor.com, and
Apartments.com; screening tenants with credit, income, and
background checks; handling the lease signing and move-in
inspection; collecting rent monthly and remitting it to the owner;
handling maintenance and emergencies; and issuing regular
financial and performance reports.

These companies usually charge 8% to 12% of the rent as a
monthly fee, plus a leasing fee charged for each new tenant. The
cost of this service is justified by the time saved, lower
operational risk, and a more professional operation — especially
for those managing the property from another country.

Monitoring is done remotely. The best companies offer
online portals where the owner can view leases, the tenant’s
payment history, maintenance requests, proof of payouts, and
accounting reports. More modern companies use apps with
direct communication, allowing quick approvals and decisions
without red tape.
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Taxes, Bank Account, and Transfer of Funds

To receive the property’s income, the investor needs to keep
a few essential practical points in mind.

The ideal is to open a U.S. bank account — either as an
individual or as an LLC. With this account, the rent payout is
deposited monthly, making financial control and reinvestment in
the country easier. Foreigners can open an account, but the
requirements vary by bank: some accept a passport and LLC
documents; others may require an in-person visit to a branch. It
is worth researching the options in advance and getting guidance
from a local professional.

To transfer funds from Brazil to the U.S. — whether for the
down payment or to cover expenses — you must follow Brazilian
foreign-exchange rules and send the wire through institutions
authorized by Brazil’s Central Bank. Transfers of large amounts
may require a declaration and proof of the source of funds.
Likewise, transfers received above certain amounts in the U.S. are
subject to reporting under the Bank Secrecy Act. Working with an
accountant experienced in international operations from the start
avoids problems on both ends.

As for U.S. taxation, foreign investors with U.S.-source
income must file annually with the IRS using Form 1040-NR.
Accountants who specialize in foreigners (CPAs) handle this
process, and you can legally reduce the tax burden with
deductions such as mortgage interest, depreciation, management
expenses, insurance, and other operating costs. For more
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in-depth planning on legal and tax structuring, see Chapter 20.

In Brazil, you are also required to report the property and
the income received abroad to the Brazilian Federal Revenue
Service (Receita Federal). Under current legislation on taxation of
foreign income, the help of a specialized accountant is essential
to ensure tax compliance in both countries and avoid surprises.

Practical Checklist for Remote Investors

To organize your journey as a remote investor, here are the
essential steps:

Choose a licensed agent with experience serving foreigners.
Define your investment strategy — long-term rental, flip, or
BRRRR. Analyze properties with appreciation potential and good
rental demand. Sign the offer and the purchase contract digitally.
Hire a professional property inspection company. Set up the
operation with an LLC and a U.S. bank account, if applicable. Hire
a trustworthy property management company. Track payouts and
reports on the manager’s online platform. Hire an accountant
experienced with foreign investors to handle tax obligations in
both countries.

By following these steps, you can fully build a real estate
portfolio in the United States while living anywhere in the world
— with safety, profitability, and a long-term focus.
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Part 3

How to Multiply
Your Wealth?
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Essential Financial
Concepts
Chapter 10

“Landlords grow rich in their sleep.”

— John Stuart Mill

Investing with awareness means understanding the numbers
behind every decision. In this chapter, you will learn the key
financial concepts every real estate investor needs to know to
analyze opportunities clearly. Terms like ROI, Cash Flow, Cap
Rate, Cash-on-Cash Return, and Equity will be explained plainly,
with practical examples so you can apply them to real property
analysis. With this knowledge, you will be better prepared to
compare properties, calculate profitability, and make decisions
based on data — not just expectations.
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ROI – Return on Investment

ROI (Return on Investment) is the starting point for any
serious financial analysis. It measures how much money you are
earning relative to what you invested, usually expressed as a
percentage. The basic formula is simple: net profit divided by the
total amount invested, multiplied by 100. For example, if you
invested US$ 50,000 in a property and made a net profit of US$
5,000 in the year, your ROI was 10%. This number matters
because it lets you compare different investment opportunities —
whether real estate, stocks, your own business, or fixed-income
products. A 6% ROI may seem modest, but if it is steady and
comes from a property that also appreciates over time, it can be
far more advantageous than high-risk investments with volatile
returns.

In real estate, ROI can be calculated at different levels of
depth and with different metrics. Some investors count only
rental profit minus basic expenses. Others include accounting
depreciation, property appreciation, tax benefits, and expected
capital gains on resale. The ideal is to understand each approach
and standardize your analyses to make consistent decisions over
time.

Keep in mind: a high ROI does not always mean low risk. It is
essential to consider the stability of the area, location, tenant
profile, historical vacancy, and maintenance costs before
concluding that a high number means a good opportunity.
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Cash Flow

Cash flow is the amount that actually lands in your pocket
every month, after all the property’s expenses are paid. It is the
difference between rent received and fixed and variable costs —
such as the mortgage payment, insurance, management fees,
taxes, and maintenance. If that difference is positive, you have
positive cash flow. If it is negative, you are operating in the red —
which can be sustainable in the short term, but dangerous if it
persists.

For the beginning investor, positive cash flow may seem like
the only metric that matters. But as we will see in the coming
chapters, many of the best opportunities in real estate are also
tied to appreciation and equity buildup — and ignoring those
variables can lead to wrong decisions.

The secret to good cash flow is choosing the right property:
rent in line with the market, an area with good demand, and
operating costs under control. Sometimes more affordable
properties in established neighborhoods generate more attractive
cash flow than high-end homes, which require major
maintenance and have more volatile rents.

For leveraged investors — those who finance with the
smallest possible down payment — cash flow depends directly on
the financing terms: interest rate, term, and monthly payment.

Something few people realize is that cash flow tends to grow
over time. Rising rents, mortgage amortization,
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and management efficiency all contribute to a steady increase in
that monthly profit. In many cases, a property’s cash flow can
double over a decade — something few financial products can
offer with this level of safety and predictability.

Personally, I prefer not to focus exclusively on cash flow, for
a strategic reason: going in leveraged delivers higher returns in
the same time window, even if the rent merely matches the
payment — or falls slightly below it. The following examples
illustrate this logic well.

Two Real Scenarios: Cash vs. Leveraged

To illustrate how these strategies work, I will walk through
two examples based on representative market numbers from
2020 to 2025, using an average appreciation of 5% a year and
average costs for taxes, insurance, and HOA.

Important: the examples below assume the rent fully covers the
mortgage payment — a condition more common in low-interest-
rate scenarios. With higher rates, this equation may require a
larger down payment. Also, the capital gain on the sale is shown
gross — taxes on that gain are covered in Chapter 6. Selling
commissions are not included.
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Investor A – Cash Flow Focus (cash purchase)

Cash purchase of a US$ 400,000 property, with average rent
of US$ 2,700/month.

Net rent after taxes, HOA, insurance, and
repairs: ≈ US$ 1,947/month → US$ 23,364/year

Appreciation in 5 years (+25%): property goes from US$
400,000 to US$ 500,000

Gross capital gain on sale: US$ 100,000

Result in 5 years: Accumulated net income: ≈ US$ 116,820

Gross capital gain: ≈ US$ 100,000
Total gross profit: ≈ US$ 216,820

5-year ROI: 54% → average of 10.8% a year
Cap Rate: 5.8% a year
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Investor B – Leverage (four US$ 400k homes with
25% down)

Initial capital of US$ 400,000, spread across 4 properties.

Down payment per property: US$ 100,000

Mortgage per property: US$ 300,000

Monthly payment (including interest, principal, property
tax, and insurance): ≈ US$ 2,700 — fully covered by
the rent

Extra out-of-pocket cost: HOA of US$ 100/month per
home → US$ 400/month → US$ 4,800/year

Result in 5 years:
Appreciation of each property: from US$ 400,000 to US$
500,000 (+US$ 100,000)

Total gross capital gain (4 properties): US$ 400,000
Accumulated HOA cost over 5 years: US$ 24,000

Gross net profit: ≈ US$ 376,000

5-Year ROI: 94%
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Investor A (cash) Investor B (leveraged)

Capital invested US$ 400,000 US$ 400,000

Net monthly income US$ 1,947 US$ 0

Gross capital gain US$ 100,000 US$ 400,000

Total gross profit in
5 years

US$ 216,820 US$ 376,000

5-year ROI 54% 94%

Strategic conclusion: Investor A has solid, predictable
monthly passive income. Investor B gives up monthly cash flow
but multiplies the capital gain by controlling four assets with the
same capital — resulting in an ROI nearly double by the end of the
period.

Neither strategy is universally better. The right choice
depends on your stage of life, your need for monthly income, and
your investment horizon.

Cap Rate – Capitalization Rate

The cap rate (capitalization rate) is a metric used to quickly
gauge a property’s potential yield. It is calculated by dividing
annual net operating income — before financing — by the total
acquisition cost. If a
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property generates US$ 12,000 a year in net profit and cost US$
200,000, its cap rate is 6%.

This metric is especially useful for comparing different
property types or different locations, since it quickly tells you
how much a property “yields” relative to its market value. In areas
with high appreciation and more competition, the cap rate tends
to be lower. In emerging or higher-risk regions, cap rates tend to
be higher.

One important caveat: the cap rate does not account for
financing or future appreciation. It is a useful indicator for initial
analysis, but it must be combined with other metrics for a
sounder decision. A property with a seemingly low cap rate can
be an excellent deal if it is in an area with strong appreciation
potential.

In general, cap rates between 5% and 7% are considered
healthy for residential properties in good areas of Florida. Cap
rates around 9% are usually associated with developing areas or
new condo launches — in those cases, extra caution is warranted,
since these figures are often based on optimistic occupancy
projections and may not reflect operating reality in the first
years.

Cash-on-Cash Return

Cash-on-Cash Return is one of the most practical metrics
for leveraged investors, because it measures the annual return
based on the money you actually put in out of pocket — not on
the property’s total value. The formula is: annual net cash flow
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divided by the equity invested (down payment + closing costs),
multiplied by 100.

For example: if you put US$ 100,000 down on a property and,
after all expenses including the mortgage payment, US$ 6,000 a
year is left over, your Cash-on-Cash Return is 6%.

Unlike the cap rate — which ignores financing —, Cash-on-
Cash Return captures the real impact of leverage on your return.
It is the metric that best answers the question: “how much am I
earning on the money that actually left my pocket?”

Equity – Accumulated Wealth

Equity is the part of the property that actually belongs to
you — that is, the difference between the property’s current
market value and the balance still owed to the bank. It is a form of
wealth that grows over time, driven by two simultaneous engines:
property appreciation and mortgage paydown.

Here is a concrete example:

Purchase price: US$ 400,000

Down payment: US$ 100,000

Original mortgage: US$ 300,000

Principal already paid: US$ 50,000

Current loan balance: US$ 250,000

Current market value: US$ 500,000
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Current equity: US$ 500,000 – US$ 250,000 = US$

250,000

You started with US$ 100,000 invested and today you have
US$ 250,000 in net worth in that property — not counting the
income generated by rent over the period.

Accumulated equity can be used strategically: you can tap it
through a refinance (cash-out refinance) to fund new
investments, without having to sell the property. This is one of
the most powerful tools experienced investors use to scale a
portfolio without injecting new capital with each acquisition.
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Leverage and the
Power of Financing

Chapter 11

“90% of all millionaires become so through owning real estate.”

— Andrew Carnegie

One of the biggest advantages of the American real estate
market is the ability to leverage your investment using the bank’s
money. In this chapter, you will understand the concept of
leverage and how it can multiply your wealth in an accelerated
and strategic way. We will explore how mortgage financing works
in the U.S., which main types of loans are available to foreign
buyers, and how to use this resource responsibly to maximize
your returns. Used wisely, financing stops being a debt and
becomes one of the most powerful wealth-building tools there is.
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What Is Leverage in Real Estate?

Leverage is the use of other people’s capital — usually a
bank’s — to acquire an asset you could not buy with your own
funds alone. In real estate, this happens through financing. When
you put 20% or 25% down on a house and finance the rest, you
are using leverage. It lets you acquire a higher-value asset with
less of your own money, multiplying your potential for gain.

This is one of the great advantages of real estate over other
kinds of investment. With stocks, you need 100% of the price to
buy a share; in the U.S. real estate market, you can acquire a US$
400,000 investment property with a US$ 100,000 down payment.
And the best part: the monthly rent paid by the tenant can cover
most — or even all — of the mortgage payments.

Leverage works as a multiplier. If the property appreciates
10%, the gain applies not only to the capital you invested, but to
the property’s entire value. In a simple example: if you put US$
100,000 down and the property appreciated US$ 50,000 in two
years, your return on invested capital was 50% — not 10%.
Transaction costs, such as commissions and Title Company fees,
must be factored into the final calculation, but the example shows
the power of this multiplier effect well.

However, it is important to understand that the same
mechanism that amplifies profits can also amplify losses.
Although this has historically been rare — over the past 50 years,
real estate has appreciated the vast majority of the time
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—, if the property loses value or the rent does not cover monthly
expenses, the investor may face financial hardship. That is why
the use of leverage should always be calculated based on cash
flow security, emergency reserves, and a medium- to long-term
outlook.

Why Do Banks Finance Real Estate?

The U.S. financial system is highly structured to encourage
real estate credit. That is because properties are real, tangible,
and relatively stable assets. Unlike a personal loan — where the
bank has no guarantee beyond the promise to pay — in a
mortgage the house itself serves as collateral. In case of default,
the bank can start the process of taking back the property
(foreclosure) and resell it to recover the amount lent.

This real collateral is what makes lower interest rates and
long terms possible, with predictable payments that are often
fixed for up to 30 years. It is worth noting that the 30-year fixed
mortgage is quite specific to the American market — few
countries in the world offer this product — and it represents a
significant advantage for investors seeking long-term
predictability.

Even for foreign buyers, there are banks and financial
institutions that offer financing of up to 75% of the property’s
value, especially when it is intended to generate rental income.
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Beyond traditional financing, there are more flexible options,
such as Non-QM Loans — loans outside conventional standards —
which accept foreign buyers with no U.S. credit history, as long as
the down payment is more substantial (usually 25% or more) and
the projected rent is enough to cover the mortgage payment. This
model is called DSCR (Debt Service Coverage Ratio) and will be
explored in more detail in Chapter 17.

For primary residences, the U.S. government offers incentive
programs such as the FHA, which allows down payments from
3.5%. It is important to note, however, that the FHA is intended
exclusively for U.S. citizens and legal residents — foreign
investors without a residency visa do not qualify for this program.
Second homes can also be financed under different terms.

This variety of programs makes it possible for an investor
with US$ 250,000 available to avoid buying just one property in
cash — he or she can acquire three or four financed properties,
diversifying the portfolio, expanding cash flow, and accelerating
wealth building through equity.
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The Risks of Poorly Planned Leverage

Although leverage is a powerful tool, it carries risks that
must be managed seriously.

One of the biggest dangers is negative cash flow — when the
rent received does not cover the mortgage payment and the
property’s other expenses. This scenario creates a constant
monthly loss that eats away at the investor’s budget and can force
a sale, often at an unfavorable moment in the market.

Another relevant risk is prolonged vacancy. If the property
goes without a tenant for long periods, the investor is still
responsible for the mortgage, taxes, insurance, and maintenance
— with no income to cover those costs. This reinforces the
importance of investing in high-demand, liquid areas and keeping
an emergency reserve equal to at least three to six months of full
operating costs.

There is also the risk of temporary depreciation, especially in
areas subject to big market swings, seasonality, or dependence on
specific urban projects. Although the historical trend of the
American market is long-term appreciation, events such as
recessions, natural disasters, or zoning changes can negatively
affect a property’s value for a period. Florida, in particular, has a
more resilient market, partly because of the significant presence
of international buyers, who help sustain demand even during
domestic downturns.
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That is why the use of leverage should always come with
careful financial analysis and guidance from good professionals.
The investor should project at least three scenarios: optimistic,
neutral, and pessimistic. If the investment is still sustainable — or
at least not catastrophic — even in the pessimistic scenario, it is a
sign that leverage can be used safely.

Smart Strategies for Using Leverage Safely

There are very strategic ways to take advantage of leverage
without exposing yourself unnecessarily.

One is the BRRRR strategy — buy, rehab, rent, refinance, and
repeat — which will be covered in depth in Chapter 13. With it,
the investor uses leverage not only to buy, but also to recycle the
initial capital and progressively multiply his or her presence in
the market.

Another efficient tactic is to choose long-term fixed rates. As
mentioned, the American market offers mortgages with fixed
rates for 30 years — which means that even if inflation rises or
market interest rates go up, your monthly payment stays the
same. This predictability is a valuable edge for anyone planning to
invest with a long-term horizon.

DSCR Loans are also an excellent alternative for foreign
buyers. In this type of loan, the bank analyzes the property’s
income-generating potential — not the
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investor’s personal income. If the projected rent is enough to
cover the payment, the loan can be approved. This allows foreign
investors with a good down payment but no U.S. proof of income
to take advantage of leverage without excessive bureaucratic
barriers. The program also allows investing in multiple properties
at the same time, as long as the investor has the capital to put
25% down on each one.

Finally, and perhaps the most important piece of advice:
always keep a capital reserve. Never enter a leveraged investment
without at least three to six months of operating costs set aside.
This reserve works as a financial airbag — it lets you get through
periods of vacancy, nonpayment, or surprises without
compromising your financial health and without having to sell the
property before the right time.
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Capital Gains and
Tax Optimization

Chapter 12

“Buy land, they’re not making it anymore.”

— Mark Twain

When you sell a property for more than you paid, the
difference between the two amounts is called a capital gain —
and, in the United States, this profit may be subject to taxation. In
this chapter, we will explain what Capital Gain is, how it is
calculated, which rates apply, and how you can legally structure
your transaction to reduce or defer this tax. We will also cover
concepts such as basis, accumulated depreciation, and the main
strategies to minimize the tax impact — keeping as much of your
profit as possible in your own hands. With knowledge and
planning, you can invest and grow far more efficiently.
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What Is Capital Gain?

Capital Gain is the profit made when an asset is sold for
more than its purchase price. In real estate, this happens when
you buy a property for US$ 300,000 and, years later, sell it for
US$ 400,000. The US$ 100,000 difference is your capital gain —
and this gain is taxable in the United States. However, there are
rules, brackets, and strategies that make it possible to reduce —
or even eliminate — part of this tax, completely legally.

There are two main types of capital gain in the U.S.: short-
term and long-term. Short-term applies when the sale occurs
less than 12 months after purchase — in this case, the gain is
taxed as ordinary income, at rates that can reach 37% for
American taxpayers in the highest brackets. Long-term capital
gain, on the other hand, applies to sales made after 12 months of
ownership, at significantly lower rates — generally 0%, 15%, or
20%, depending on the taxpayer’s income.

Understanding this difference is essential to maximize net
profits. The simple decision to wait one more month to sell can
mean tens of thousands of dollars more in your pocket.

In addition, capital gains tax does not apply to the total sale
price, but only to the profit left after deducting the acquisition
cost, documented improvements (such as renovations), and
selling expenses (such as agent commissions and closing costs).
With good planning and proper documentation, you can
significantly reduce the taxable base.
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Note for foreign investors: The rates and rules described in this
chapter refer to the general American system. Non-resident foreign
investors are subject to specific rules — including FIRPTA (Foreign
Investment in Real Property Tax Act), which requires withholding
at the time of sale. As you move through the book, you will learn
how to structure your investment to optimize this aspect. In any
case, the support of an accountant specialized in international
taxation is indispensable.

Primary Residence Exclusion

One of the great advantages of the American tax system is
the partial — and in some cases total — exclusion on capital gains
from the sale of a primary residence. Under the Section 121
Exclusion, if the property was your main home for at least two of
the five years before the sale, you can exclude up to US$ 250,000
of profit if you are single, or up to US$ 500,000 if you are married
filing jointly.

This means that a couple who bought a house for US$
400,000 and sold it for US$ 900,000 can have US$ 500,000 of
profit completely exempt from federal tax — as long as they meet
the use and ownership criteria.

This exclusion can only be used once every two years and is
not cumulative — that is, not using it on a sale with a small gain
does not create a credit for future use. The decision of when to
apply it should be strategic.

Some experienced investors use this rule as part of a wealth
rotation strategy: they live for two years in a house bought below
market value, make
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small improvements, sell at a tax-free profit, and reinvest the
capital in another property with similar potential. With discipline,
this cycle can be repeated every two years, accumulating
significant tax-exempt gains.

Important for foreign investors: The Section 121 Exclusion
applies to U.S. tax residents. Foreign investors who do not yet have
U.S. tax residency do not have access to this exclusion. This is one
more reason why the transition to permanent residency must be
planned carefully and well in advance, as discussed in Chapter 20.

The 1031 Exchange: Legal Tax Deferral

One of the most powerful tools for optimizing capital gains is
the 1031 Exchange — a name that refers to Section 1031 of the U.S.
Tax Code. Created originally in 1921 to encourage continuous
investment in the economy, this mechanism allows the investor to
defer paying tax on the capital gain as long as the proceeds are
reinvested in another investment property of equal or greater
value.

The process follows specific rules and must be conducted
with the guidance of a specialized accountant. The investor has
45 days after the sale of the original property to formally identify
the new property, and 180 days to complete the purchase. The
properties involved must be held for investment purposes — the
1031 Exchange cannot be used to buy property for personal use.
To defer 100% of the tax, the value of the new property must be
equal to or greater than that of the property sold.
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Although the 1031 Exchange does not eliminate the tax — it
only defers it —, it lets the investor reinvest the gross capital,
without tax erosion, significantly accelerating wealth building.
And, most strategically: if the investor keeps using this tool
throughout life, the tax can be postponed indefinitely.

There is also a powerful combination with estate planning. If
the investor dies with the properties in his or her name, the heirs
receive the assets at their updated market value — the so-called
step-up in basis — which effectively wipes out the accumulated
capital gain. This means that, if well structured, the investor may
never pay this tax in his or her lifetime, and the heirs may also be
exempt at the time of inheritance.

This strategy is known in the market as “swap ’til you drop”
— the investor defers taxes through repeated 1031 exchanges and,
upon death, the deferred gain is absorbed by the step-up.

The U.S. government also benefits indirectly from this policy:
by allowing the deferral of tax, the 1031 encourages more
transactions, moves the market, creates jobs in the real estate
sector, and keeps capital circulating within the U.S. It is a strategy
that stimulates economic growth while ensuring that the tax is
eventually paid — often on even more valuable properties.



 

 

122 

Planning to Reduce Capital Gain

There are other effective strategies to minimize the tax
impact on capital gains.

Using legal entities such as LLCs and Trusts allows greater
tax control, better estate planning, and asset protection. These
structures also make it easier to separate properties by purpose
(residential, commercial, multifamily) and make transactions such
as the 1031 Exchange more organized and efficient.

Accumulated depreciation is another important resource. By
depreciating the property for accounting purposes over the
years, the investor lowers the taxable base and, consequently, the
annual tax on rental income. However, at the time of sale, the IRS
can “recapture” this amount through the Depreciation Recapture
Tax, taxed at a specific rate of 25% on the gain corresponding to
the depreciation taken. Planning the sale with this factor in mind
is essential to avoid being surprised.

It is also possible to combine strategies. An investor can, for
example, acquire a property as an investment, later convert it to a
primary residence for at least two years and, when selling, use
the Section 121 exclusion. This combination can reduce or
eliminate a good part of the tax — but it is important to know
that, since 2009, the period in which the property was used as an
investment proportionally reduces the available exclusion. This
strategy requires careful analysis and professional support to be
carried out correctly.
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Finally, the timing of the sale is a strategy in itself. If
appreciation has not yet reached its full potential, or if you are in
a high-income year — which can raise the applicable rate — it
may be more advantageous to wait. The right timing can save
tens of thousands of dollars or multiply the net return of the
transaction.

Tax planning in the American real estate market is a complex
field, with many variables and decisions that directly affect an
investment’s profitability. Having licensed accountants and
attorneys who specialize in real estate is not a luxury — it is an
essential part of any well-structured strategy.

Swap Properties and Grow While Avoiding Capital
Gains Tax

If you buy a property, it appreciates, and you sell it for a
higher price, you will pay tax on that gain — right? In most cases,
yes. But there is an extremely powerful tool in the American real
estate market that lets you defer this payment: the 1031 Exchange,
a name that refers to Section 1031 of the Internal Revenue Code
(IRC).

Widely used by experienced investors in the United States,
the 1031 Exchange lets you sell an investment property and
reinvest 100% of the proceeds in another property, without
paying capital gains tax at that moment. The tax is not eliminated
— it is deferred, and will only be due if you sell the new property
without making another qualifying reinvestment.
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One important advantage is worth highlighting for Florida-
based investors: the state does not charge state income tax on
capital gains, unlike many other American states. This means that,
in Florida, the investor deals only with federal taxation — which
makes the 1031 Exchange even more attractive in this market.

What Is the 1031 Exchange in Practice?

A simple example illustrates the mechanism well:

You bought a property for US$ 300,000. Years later, it is
worth US$ 500,000. If you sell without planning, you will have a
capital gain of US$ 200,000 — taxable at up to 20% federally,
depending on your income bracket. With the 1031 Exchange, you
sell this property and reinvest the full US$ 500,000 in another
investment property, without paying the tax at that moment. The
tax is suspended and will only be charged if you leave the
reinvestment cycle.

If you repeat this process over the years — trading
properties for others of higher value or better location —, you can
build wealth consistently without tax erosion on each
transaction, as long as you follow the rules correctly.

Essential Rules for Using the 1031 Exchange

The 1031 Exchange is powerful, but it requires the investor to
follow specific rules and strict deadlines. The main points are:
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1. Like-kind properties (similar in purpose) Both the property
sold and the new one acquired must be used for investment or
business purposes. You cannot swap a personal-use property for
an investment property. In practice, the definition of like-kind is
quite broad: you can sell a rental house and buy a multifamily
property, a piece of land, or even a property in another state — as
long as both are investments.

2. Mandatory deadlines From the sale date, the investor has
45 days to formally identify the new property — and 180 days to
complete the purchase. These deadlines are strict and allow no
exceptions. Missing them means losing the 1031 benefit and
having the tax charged as usual.

3. Qualified Intermediary (QI) The investor cannot receive
the sale proceeds in a personal account. The funds must be held
in escrow by a Qualified Intermediary (QI) — a company or
professional licensed specifically for this role. The QI manages
the transaction, ensures compliance with the rules, and handles
the legality of the entire process. It is important to know that the
investor’s own attorney or accountant cannot act as QI — the law
prohibits people with a prior business relationship from serving
in this role.

When Is the 1031 Advantageous?

This strategy makes the most sense when the property has
appreciated greatly and the sale would generate a substantial tax
burden; when the goal is to grow the portfolio by trading for
larger or more profitable properties; when you want to diversify
location or asset type without losing capital to taxes; or



 

 

 

126 

when the priority is to keep money always working, without
dilution from immediate taxation.

Planning with an accountant or CPA who specializes in this is
indispensable to ensure that all requirements are met and that
the strategy is applied as efficiently as possible.

Strategic Tip: “Swap ’til You Drop”

In the U.S., when the investor dies, the heirs receive the
properties at their market value updated as of the date of death —
the so-called step-up in basis. This effectively wipes out the
capital gain accumulated over a lifetime, which means the heirs
do not inherit the tax obligation the investor deferred.

If you use the 1031 Exchange throughout your life to swap
properties successively and never sell without reinvesting, your
heirs can receive the estate without the burden of tax on
accumulated gains. This strategy is known in the market as “swap
’til you drop” — and is widely used by large American investors as
part of wealth and estate planning.

Important Precautions

The 1031 Exchange does not apply to personal-use
properties, such as the primary residence — only to investment
properties. If the new property is worth less than the one sold, the
investor can still use the 1031, but will pay tax on the difference —
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called boot. The larger the boot, the larger the tax at the time of
the exchange.

As for how long the new property must be held: the IRS does
not set a fixed minimum period for an asset acquired through a
1031 to be held as an investment. However, the required criterion
is genuine investment intent — properties sold or converted to
personal use very soon after the exchange may be questioned by
the IRS and have the 1031 benefit retroactively denied. The
guidance of a specialized professional is essential to navigate
these limits safely.

Conclusion: Grow with Tax Intelligence

The 1031 Exchange is one of the most effective tools for
investors who want to grow without losing capital to capital gains
tax on every transaction. With proper planning and professional
support, you can swap properties strategically, boost your
portfolio, and keep your capital always invested and working.

More than a legal loophole, the 1031 is an official, established
rule that is widely used in the American market — and it can be
the key piece for anyone who wants to build real, lasting wealth
with real estate.



 

 

 

 

 

 

“Real estate is a people business more than a property 
business.” 
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Investment Strategies
Chapter 13

— Zig Ziglar

If you are looking for a safe and consistent way to build
wealth over time, the Buy and Hold strategy may be the ideal
path. In this chapter, we will explore how this classic investment
approach works — buying a well-located property, holding it for
several years, and reaping the rewards of passive rental income
and natural market appreciation. You will understand why this
strategy is so widely used by American investors, what tax
benefits come with it, and how it can work as a solid wealth-
building plan, with dollar-denominated income and protection
against inflation.
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What Is the Buy and Hold Strategy?

The Buy and Hold strategy is simple in concept, but powerful
in results. It consists of acquiring properties with the goal of
holding them for several years, generating rental income and
accumulating appreciation over time. Unlike more aggressive
strategies, such as the flip (buy, renovate, and sell quickly), Buy
and Hold focuses on consistency, stability, and long-term growth.

The logic is clear: while you receive monthly rent — which
should ideally cover all costs and still generate positive cash flow
—, the property appreciates over the years. As the mortgage
balance is paid down, your equity grows, creating a kind of
“forced savings” that multiplies your wealth continuously and
with no additional effort.

This strategy is hugely popular in the United States,
especially among investors seeking a comfortable retirement,
stable income, or financial independence. The reason is
straightforward: residential properties tend to appreciate
historically, following population growth, inflation, and urban and
economic development. Meanwhile, monthly rent shields the
investor from financial market swings and ensures predictable
income.

Buy and Hold is not just an investment strategy — it is a
philosophy of wealth growth based on patience, long-term vision,
and confidence in real assets that perform well even in times of
crisis. It is the foundation on which many investors build their
financial freedom.
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How to Choose Ideal Properties for Buy and Hold

Choosing the right property is the foundation of success in
the Buy and Hold strategy. Unlike the flip, where the focus is on
quick appreciation potential, here the goal is to ensure positive
cash flow from the start, combined with solid long-term
fundamentals. This requires a property with stable rental
demand, simple maintenance, and a location with consistent
growth prospects.

Prioritize neighborhoods with good public schools, access to
transportation, diversified local retail, and low crime rates. In the
United States, smaller cities or suburban areas with fast
population growth — like several regions of Florida — are ideal for
this type of strategy. In these areas, the entry cost is still
affordable, rents are stable, and appreciation usually follows local
infrastructure progress.

The physical profile of the property also matters. Houses
with 3 or 4 bedrooms and 2 or more bathrooms, as well as well-
located townhomes, are preferred by families, young couples, and
professionals seeking stability — the most desirable tenant profile
for Buy and Hold. Avoid properties with unusual floor plans,
problematic locations, or heavy dependence on tourist
seasonality, as these factors can compromise continuous
occupancy and resale liquidity.

To support your analysis, use portals such as Zillow and
Rentometer to check the area’s appreciation over recent years, its
vacancy rate, and the average time similar properties take to rent.
Areas with new
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construction, a good reputation, and expanding infrastructure
tend to be the most profitable and secure in the long run.

Benefits of the Buy and Hold Strategy

The benefits of Buy and Hold are broad and consistent. The
first — and most obvious — is predictable passive income. With
the property rented, you receive a monthly amount that can
supplement your income, be reinvested in new assets, or cover
the mortgage payments. Over time, as rents grow, this flow can
become enough to support a full lifestyle.

Another major benefit is appreciation over time. According
to data from the Federal Housing Finance Agency (FHFA), average
residential property prices in the U.S. more than doubled
between 2000 and 2020. In Florida, in certain markets, that same
level of appreciation was reached in less than ten years, especially
in the 2012 to 2022 window — driven by population growth and
strong migration from other states.

Buy and Hold also offers significant tax benefits. Owners
who report rental income can deduct mortgage interest, taxes,
insurance, and property depreciation — which lowers the tax
burden legally and efficiently. With the guidance of a specialized
accountant, you can keep the property rented, generating real
profit with reduced tax during the holding period. Keep in mind,
however, that the depreciation taken over the years is
“recaptured” by the IRS at the time of sale through the
Depreciation Recapture Tax — something to be considered in
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exit planning. For foreign investors, the deduction rules have
additional particularities that require specialized guidance.

Finally, Buy and Hold allows equity to build automatically.
With every mortgage payment amortized — whether by you or by
the tenant —, you reduce the debt and increase your net stake in
the property. Over the years, your wealth grows continuously,
with no additional effort.

A practical advantage of financing is worth highlighting: with
a leveraged model, property tax and insurance are generally
collected monthly by the bank along with the payment, through
an account called an escrow account. This makes cost control
easier and brings greater predictability to the transaction’s cash
flow.

Common Pitfalls and How to Avoid Them

Despite the stability Buy and Hold offers, there are pitfalls
that can compromise your results if not well managed.

The first is not keeping an emergency reserve. Any surprise
— prolonged vacancy, costly maintenance, or a tax increase — can
turn a good investment into a source of financial stress. Ideally,
you should always have three to six months of full operating costs
available as a reserve.

Another common mistake is underestimating operating costs.
Besides the mortgage payment, there are insurance premiums, annual
taxes, possible HOA fees, preventive and corrective maintenance, and
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periods without a tenant. All these costs must be estimated
carefully before purchase — and the projected rent must be
enough to cover them with a margin. Otherwise, the profit
disappears and financial stress sets in.

It is also essential to avoid regions with depreciation risk:
areas with population decline, high crime, rising unemployment,
or an oversupply of properties. Ideally, invest where there is
urban growth, expanding jobs, and visible infrastructure projects
— in such places, even with occasional economic swings,
appreciation and rental demand tend to stay strong.

Do not neglect property management. Even well-chosen
properties can underperform in the hands of ineffective
managers. Evaluate carefully whether you will manage the
property directly or hire a specialized company. A good property
manager keeps occupancy high, screens reliable tenants, handles
emergencies, and makes the investment truly passive. For foreign
investors who do not live in the U.S., having a trusted manager is
especially important — he or she can carry out documented
periodic inspections and keep you informed about the property’s
condition from a distance.

Finally, keep track of your property regularly. Semiannual
inspections — carried out by the investor or the property
manager — ensure the property is being well maintained and let
you spot small problems before they become costly repairs. A
well-maintained property is worth more, rents faster, and causes
fewer headaches over time.
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What Is the BRRRR Strategy?

If you want to build a robust portfolio of properties in the
United States but have limited capital, the BRRRR strategy may be
the missing piece of your plan. The acronym stands for Buy,
Rehab, Rent, Refinance, Repeat — that is, buy, renovate, rent,
refinance, and repeat the process. It is important to point out
from the start that this strategy becomes significantly more
viable for investors who live in the United States and have an
established American credit history — a point we will address in
more detail throughout the chapter. For those who do not yet
have this profile, there are alternative paths that will also be
presented. We will explain each step of the process, the care
needed with the bank appraisal, and the factors that make BRRRR
such a powerful strategy — when used with intelligence and
discipline.

The BRRRR strategy is an acronym for Buy, Rehab, Rent,
Refinance, Repeat. It lets the investor quickly recover the capital
invested in one property so it can be reinvested in another,
accelerating portfolio growth without having to accumulate large
sums between acquisitions.

The process begins with buying a property below market
value — usually because it is poorly maintained, outdated, or in
need of renovation. The investor makes strategic improvements
that significantly raise the property’s value, rents it out to
generate cash flow, and proves to the lender that the asset is
stable and profitable. Then he or she requests a refinance based
on the property’s new market value — recovering the capital
initially invested.
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The strength of the BRRRR strategy lies precisely in this
refinancing step. By re-appraising the property after renovation
and rental, the bank may release up to 75% of the updated market
value. If that amount is equal to or greater than the total cost of
the operation — purchase plus renovation —, the investor
recovers practically all the capital invested and still owns the
property, which now generates monthly passive income.

This approach lets you use the same initial capital multiple
times, progressively building a portfolio of rented, appreciating
properties. It is important to understand, however, that scaling
assets through BRRRR also means scaling liabilities — each
refinance creates new debt. The growth is real and powerful, but
it must come with positive cash flow on every property for the
structure to be sustainable in the long run.

How to Execute Each BRRRR Step Successfully

Buy: The first step demands precision. The ideal property
should be below market value, in an area with good liquidity,
appreciation potential, and stable rental demand. Finding these
opportunities takes constant research, a local network of
contacts, and often the speed to act before the competition.
Getting this step right determines the success of all the ones that
follow.

To finance the initial purchase, many BRRRR investors use a
hard money loan — a short-term loan offered by private lenders,
with faster approval and less red tape than a traditional bank, but
with
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higher interest rates. This type of credit is especially useful for
closing quick deals on properties that need renovation, and it is
replaced by conventional financing at the refinance stage.

Rehab: The renovation must be strategic and economical.
The goal is not luxury but perceived value. Improvements should
focus on raising market value and rental appeal — paint, flooring,
bathrooms, kitchen, lighting, and curb appeal are the areas with
the highest return. Avoid excess that the bank’s appraisal or local
rents won’t repay.

Rent: A well-renovated property attracts good tenants, and
proven monthly income is essential for the bank’s review in the
next step. A lease signed by a tenant with a good record is a
valuable asset in this process. A good property manager can
speed up leasing, reduce risk, and strengthen the file presented
to the lender.

Refinance: After the seasoning period — usually six months
of rental required by most conventional banks — the bank sends
an appraiser to estimate the property’s new market value. Based
on that value, you can refinance up to 75% of the updated value.
The funds released pay off the initial debt — whether a hard
money loan or your own capital — and return the capital to the
investor for the next cycle. Keep in mind that not all lenders
refinance based on the ARV — some use the purchase price as the
reference. That is why it is essential to work with an experienced
loan officer (a professional who specializes in mortgage financing)
and choose the right lender from the start.
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Repeat: With the capital back, the cycle starts again. Each
successful repetition adds a property to the portfolio, increases
cash flow, and grows the investor’s net worth.

Advantages and Potential of the BRRRR Strategy

The main advantage of BRRRR is the ability to scale quickly
by using the same capital multiple times. While the traditional
investor buys a property and waits years to save capital for the
next one, the BRRRR investor can acquire several properties in a
relatively short period, maximizing the multiplier effect of
leverage.

In addition, the strategy generates monthly cash flow early
on, because the properties are rented during the process. This
means that even while the investor scales the portfolio, they are
already receiving income that can supplement their earnings or
be reinvested in new acquisitions.

Another significant benefit is accelerated equity buildup. The
forced appreciation from the renovation — combined with the
mortgage paydown funded by the rent collected — quickly
increases the investor’s net worth. Instead of waiting a decade for
the market to appreciate the property naturally, the BRRRR
investor creates that appreciation in a few months through
concrete improvements.

Finally, the strategy offers tax and strategic flexibility. The
investor can keep well-performing properties, sell individual units
with optimized capital gains, use the accumulated equity to
obtain lines of credit
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or consolidate the portfolio in a legal structure suited for tax
purposes. BRRRR is more than a technique — it is a growth
philosophy built on intelligence, discipline, and efficient use of
capital.

Risks and Precautions When Using BRRRR

Like any powerful strategy, BRRRR demands caution at every
step.

The biggest risk is overestimating the ARV. If the bank’s
appraisal comes in lower than expected, the capital recovered will
fall short, part of your money will stay trapped in the property,
and the repeat cycle will be interrupted or delayed. Working with
conservative valuations and solid comparables is the best
protection against this trap.

Underestimating renovation costs and timelines is another
frequent mistake. Poorly planned renovations, with inexperienced
contractors or without the right permits, can raise costs, delay
the schedule, and even make refinancing impossible. Clear
contracts, licensed professionals, and constant supervision are
indispensable.

For non-resident foreign investors, BRRRR presents an
additional significant barrier: conventional U.S. refinancing
requires a local credit history, proof of U.S. income, and, in many
cases, legal residency. Without these, refinancing options are
limited to non-QM products and DSCR loans, which have less
favorable terms. Access to products such as the HELOC — a line
of credit secured by real estate — is also very limited for
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non-residents. This does not rule out BRRRR for this profile, but it
requires more careful planning and financial partners who
specialize in international clients.

Finally, avoid applying BRRRR in regions with low liquidity or
a high risk of vacancy. The rental step is the link that supports the
refinance — if the property isn’t rented quickly, the whole process
stalls. Investing in markets with strong demand, good
demographics, and solid fundamentals is essential for the
strategy to work as planned.

What Is the Fix and Flip Strategy?

For those seeking faster gains in real estate, the Fix and Flip
strategy can be extremely profitable — if well executed. In this
chapter, you will learn how this technique works: buying
properties with appreciation potential, making strategic
renovations, and reselling them for a significantly higher price.
We will cover the criteria for choosing the right property, the
types of improvements that really raise market value, the risks
involved, and how to calculate your profit margin safely. If you
enjoy dynamic projects, want to get in and out of a deal within a
few months, and are willing to dive deep into construction
management, this can be a powerful entry point for multiplying
your capital.
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The Fix and Flip strategy consists of buying a property below
market value, renovating it, and quickly reselling it at a profit. It is
one of the most popular forms of real estate investing for those
seeking returns in a shorter time, especially in hot markets with
good liquidity. Success depends on three pillars: identifying
opportunities with a real appreciation margin, executing
renovations efficiently, and selling at the right time.

Unlike Buy and Hold, where the goal is to keep the property
generating income for many years, the focus here is to speed up
the cycle of invested capital. Experienced, well-structured
investors can turn their capital over two to three times a year,
accumulating significant profits. However, unlike what TV shows
portray, Fix and Flip requires in-depth study, precise numbers,
and a competent execution team.

The profit in this strategy comes from the difference
between the purchase price, the renovation cost, and the resale
value — called the ARV (After Repair Value). Everything starts,
therefore, with the ability to buy well. Overpaying for the
property or underestimating renovation costs wipes out the
profit margin before the work even begins. Buying with emotion,
without running the numbers, is one of the most common — and
most expensive — mistakes of inexperienced investors.

Flipping is riskier than strategies like Buy and Hold, and time
is a critical factor: the faster you renovate and sell, the lower your
financing, maintenance, and tax costs. A project that drags on for
months can consume the entire profit margin — and even
produce a loss. Planning, control, and speed are indispensable.
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It is also worth considering that, in this approach, you will be
competing with people and companies that have been doing this
for years — or decades — and already have established teams,
suppliers, and processes. This limits the number of good
opportunities available and requires preparation to compete. For
beginners, a smart alternative is to partner with an experienced
investor with a proven track record.

How to Calculate Profit Potential (and Risks)
The first step in any Flip is to calculate the ARV — the

property’s estimated market value after renovation. This analysis
should be based on recent comparables (comps): similar
properties in the same area, with similar features and finish level,
that sold recently. Platforms like Zillow, Redfin, and Realtor.com
help with this research, but ideally you should have the support of
an experienced local agent who knows the area well.

A criterion widely used by Flip investors is the 70% Rule: the
maximum purchase price should not exceed 70% of the ARV,
minus the estimated renovation costs. This formula creates a
safety margin that absorbs surprises and ensures a profit even in
less favorable scenarios.

Next, estimate the total renovation costs precisely: materials,
labor, permits, administrative fees, and contingencies. Always
work with a licensed, trustworthy contractor who knows the local
building codes and can deliver on schedule. Many
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experienced investors add a 15% to 25% cushion to the estimated
budget to cover surprises — and this habit often saves projects
from turning into losses.

With the ARV and all costs calculated, you project the
expected gross profit and deduct resale costs: brokerage
commissions, closing costs, and taxes. On commissions, one point
deserves attention: starting in August 2024, the National
Association of Realtors (NAR) implemented new rules that made
commissions separately negotiable between buyer and seller —
which may change the historical 5% to 6%. Consult a local agent
to understand how this applies to your deal.

The final net profit must justify the risk and the time
invested. A good Flip generally targets a 15% to 25% return on the
total amount invested, after all costs. Remember, too, that
throughout the renovation and sales period you will bear
financing, insurance, taxes, and maintenance. The ideal execution
cycle is three to six months — beyond that, risk and cost grow
significantly.

Types of Renovations and How to Avoid Mistakes

The ideal renovation in a Flip project is one that adds real
value to the property at the lowest possible cost. This includes
exterior improvements (curb appeal), fresh paint, new flooring, a
modernized kitchen and bathrooms, efficient lighting, and basic
structural repairs. The renovation should transform the property
visually and functionally — without excesses that go beyond the
neighborhood standard.
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One of the biggest mistakes of beginning investors is
renovating “for themselves” instead of for the market. Spending
on imported marble, custom cabinets, or high-end finishes in
neighborhoods where the typical buyer wants practicality and
good value is a waste of capital. The goal is to make the property
competitive, attractive, and sellable — not to create an illiquid
product.

Another critical mistake is ignoring building codes and
county requirements. In Florida, work done without the proper
permits can void the sale, require demolition of completed items,
or bring significant fines. Having a licensed contractor, securing
all inspections, and keeping documentation in order is essential
to avoid surprises at closing with the buyer.

Finally, don’t underestimate the power of a first impression.
Investing in landscaping, the home’s entrance, good lighting, and
finishes that please most buyers makes a real difference in time
on market and sale price. A well-presented property sells faster
and for a better price — which is exactly the goal of any Flip.

When to Use (or Avoid) the Flip Strategy

Flipping is best suited to rising markets with good liquidity
and fast appreciation — where it is easier to find properties with
renovation potential and buyers willing to pay for a finished
home. It also suits investors with solid working capital, some
construction experience, and a willingness to take an active role
in managing the project.
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On the other hand, this strategy can be dangerous in
unstable markets with high vacancy, little appreciation, or heavy
competition. If the sale takes longer than planned, fixed costs
quickly eat into the profit. High-end properties also carry greater
risk, since they have a narrower pool of buyers and lower
liquidity. For beginners, the ideal is to start with mid-priced
properties with high turnover and strong demand.

An important tax factor: profit from a Flip is classified as
short-term capital gain — that is, taxed as ordinary income, with
rates that can reach 37% for U.S. taxpayers in the highest
brackets. This considerably reduces net profit, especially with
multiple deals per year. With guidance from a specialized
accountant, you can structure deals through an LLC to optimize
the tax burden — the most suitable format for foreign investors,
since the S-Corp has eligibility restrictions for non-citizens.

In short, Fix and Flip is a powerful tool for multiplying capital
quickly, but it demands technical knowledge, rigorous cost
control, and agile execution. For those seeking solid wealth
building with less hands-on involvement, strategies like Buy and
Hold or BRRRR — covered in the next chapter — may be a better
fit.
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Part 4

Beware!
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Dangerous Strategies
and Market Traps

Chapter 14

“Real estate has made more millionaires than any other investment.”

— Robert Allen

Not every deal that looks like an opportunity is really worth
it — especially for beginners. In this chapter, we will speak plainly
about strategies and investment types that, although attractive
on paper, can hide high risks or require a level of experience most
beginning investors don’t yet have. Court auctions, complex
structural renovations (deep flips), building from scratch, and
other dangerous paths will be examined with transparency. The
goal is not to rule out possibilities but to protect you from traps
that can compromise your capital, your peace of mind, and even
your confidence in real estate. Learning from other people’s
mistakes is an essential part of a successful journey.
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Not Every “Opportunity” Is a Good Deal

In a country like the United States, where credit is widely
available and markets are highly efficient, it is natural to distrust
offers that seem too good to be true. Many Brazilians, when
starting their U.S. real estate journey, come across videos,
courses, or ads promising extraordinary profits from auction
properties, ground-up construction, or deep renovations with
high returns. But the truth is that these strategies carry hidden
risks and can turn into serious financial traps.

This doesn’t mean no one makes money from auctions or
aggressive flipping. What must be said clearly is that this type of
investment requires advanced technical knowledge, an
established local network, command of each county’s laws and
rules, and, above all, years of experience to tell a real opportunity
from a problem disguised as a bargain.

The focus of this book is to help you build a stable, safe, and
profitable portfolio in the U.S. And, within that purpose, it is our
duty to warn against the riskiest paths — those that can drain
your capital, create legal complications, and damage your
credibility in both countries. Let’s look at the most common traps.
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Auctions: 90% Problems and 10% Opportunities

Property auctions in the U.S. may seem, at first glance, like
an excellent entry point for anyone who wants to buy cheap.
After all, these are homes sold below market value, usually
because of default, court-ordered seizure, or unpaid taxes. But
this is exactly where the danger lies.

There are different types of auctions in the American market
— from court foreclosure auctions, the riskiest, to bank-
repossessed properties (REO – Real Estate Owned) and private
platforms like Auction.com, which offer more access to
information. Court auctions demand the most caution: in Florida,
for example, payment generally must be made the same day or
the day after the winning bid, with no financing allowed. This
requires immediate cash and ties up significant capital at high
risk.

What many don’t know is that the truly profitable auctions
are dominated by experienced professionals with early access to
property lists, deep knowledge of each county’s rules, and teams
ready to act quickly. These investors take the 10% of genuine
opportunities. The remaining 90% is left to beginners —
properties with hidden structural problems, legal issues, tenants
who are hard to remove, or compromised locations.

In addition, properties at court auctions are sold as is — in
their current condition — with no right to a prior inspection. You
buy without being able to enter the property. There may be mold,
termites, structural damage, hidden leaks, or other conditions
that make the renovation unviable or absurdly expensive. For
beginners, this kind of
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transaction is more a gamble than an investment — and it often
ends in a loss or great frustration.

Deep Flip: Renovating Properties Can Be a Mistake

Another common trap is the deep flip — the strategy of
buying homes in poor condition, renovating them completely, and
reselling them at a profit. The promise is tempting: buy cheap,
invest in the work, and walk away with a good margin. But the
reality is that deep renovations require specialized technical
knowledge, a trusted local team, command of the county’s
building codes, and flawless logistical planning.

Beyond the predictable costs, deep renovations often
uncover hidden ones: old plumbing, nonstandard wiring,
foundation problems, a compromised roof, leaks, mold, and even
toxic materials. In Florida, homes built between 2001 and 2009
may contain so-called Chinese Drywall — drywall imported from
China that releases corrosive gases and has led to lawsuits and
million-dollar renovations, especially in the southern part of the
state. Homes built before 1978 may contain lead-based paint,
requiring specific removal protocols regulated by the EPA.

The foreign investor who tries to run a renovation of this
size from a distance faces a double risk: contractor fraud, missed
schedules, and costs that spiral out of control. Even with careful
oversight, it is common for the initial budget to double — or triple
— midway through the work. And if the property is in a depressed
area, even fully
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renovated, it may not attract buyers willing to pay a price in line
with the investment made.

Some people build fortunes with flips in the U.S. — but they
are almost always local professionals with decades of experience,
established suppliers, and deep knowledge of county
requirements. For the foreign investor, especially a beginner, the
deep flip is a potential trap.

Building Your Own: High Risks and Uncertain
Returns

The idea of buying a lot and building from scratch seems
very attractive to those coming from Brazil, especially investors
used to the Brazilian real estate market. However, in the U.S. this
is one of the most complex and risky ways to invest.

Construction regulation is extremely strict and varies from
county to county. Any error in project approval, licensing, or
inspections can halt the work for weeks or months — generating
fixed costs with no revenue. Hiring contractors requires careful
research and verified references: there are countless cases of
blown budgets, abandoned jobs, and lawsuits that consume the
investor’s time and capital.

Another critical factor is the instability of material and labor
costs. After the pandemic, the costs of lumber, steel, and
transportation rose sharply, making many projects that looked
solid in the
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initial plan financially unviable. And unlike large builders, the
individual investor has neither the bargaining power nor the
volume to get competitive terms.

Finally, there is the risk of building a product that finds no
buyers or tenants once it’s finished — due to flawed market
research, a poor location, or the wrong format for local demand.
For the international investor, building your own is a high-risk,
high-cost operation that is extremely complex to execute.

The Safe Alternative: New Construction

If the goal is to avoid unnecessary risk and build solid real
estate wealth in the U.S., one of the best alternatives is to invest
in new pre-construction properties built by large, established
developers. These properties offer a combination of advantages
that is hard to find in other approaches.

In Florida, state law establishes mandatory warranties for
new construction: generally one year for finishes, two years for
mechanical systems, and ten years for structural defects —
protecting the buyer against problems that may arise in the first
years of use. Beyond the legal warranties, large builders usually
offer post-delivery service programs that make it easy to resolve
any issue.

These properties are also located in planned areas, with
good infrastructure, schools, and projected population growth.
They feature modern
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construction standards, excellent energy efficiency, and low
maintenance costs — which translates into greater liquidity,
better-quality tenants, and more predictable returns over time.
The financing process is also usually simpler, with builder-
partnered banks and down payment incentives for qualified
buyers.

Large Builders’ Properties Perform Better

Two structural factors explain why launches by large
builders tend to outperform in appreciation.

The first is the volume of demand research invested before
the project. When planning a new condo community, these
companies run in-depth analyses that weigh dozens of
macroeconomic and microeconomic variables — including, in
some cases, mobility data shared by telecom companies to gauge
population movement trends and growing usage in certain areas.
This rigor significantly reduces the risk of launching a product in
an area with no real demand.

The second is the catalyst effect of massive investment —
what the financial market would call a self-fulfilling prophecy.
When a large builder decides to develop a new community,
counties often require substantial concessions: building schools,
widening roads, creating new access roads, expanding water,
power, and communications infrastructure. This set of
improvements alone already guarantees a leap in the area’s
development —
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benefiting not only the new development but also the
surrounding properties. The investor who buys in this context is
not just acquiring a new property: they are positioning
themselves in an area whose development is already contracted
and underway.

In short: beware of the promise of fast, easy returns. In the
most structured and transparent market in the world, good
opportunities exist — but they are found by those who study,
research, and act intelligently. For the Brazilian investor, the
safest, most predictable, and most profitable path is the one that
combines strategy, patience, and careful choice of the right
assets.
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Part 5

How to Protect and
Manage Your Assets?
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Property and
Tenant Management

Chapter 15

“Every great investor I know owns real estate.”

Buying a good property is only the beginning — what
sustains your investment over time is how it is managed. In this
chapter, we will talk about the importance of good property and
tenant management, highlighting practices that keep the home in
order, payments on time, and profitability high. You will learn
when it makes sense to hire a professional management company,
how to screen good tenants, how to handle late payments, and
how to keep operating costs under control. Efficient management
is what turns a good property into a stable source of income and
peace of mind.
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Why Is Property Management So Important?

Many investors believe the biggest challenge is buying the
property. Indeed, finding good opportunities takes analysis,
strategy, and timing. However, what separates a profitable
investment from a constant source of problems is not just the
property itself — it is how it is managed over time.

In the United States, property management is a highly
structured and regulated profession. In Florida, management
companies must be licensed by the Florida Real Estate
Commission (FREC), which gives the investor a minimum
standard of quality and accountability. These companies handle
the entire rental cycle: from sourcing and screening the tenant to
maintaining the property, collecting rent, resolving conflicts, and,
when necessary, handling the eviction process.

A property can look excellent on paper — good location,
recent construction, high appreciation potential — but if it is
poorly managed, it can become a liability. Delinquent tenants,
poorly maintained properties, and long vacancies are the biggest
villains of real estate profitability. A good management company
is often the best partner an investor can have.
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By hiring a management company, the investor delegates
much of the property’s day-to-day operation, gaining time, peace
of mind, and efficiency. A property manager’s typical duties
include analyzing the market rent and suggesting the ideal price
to maximize income and occupancy; advertising the property on
major digital platforms such as Zillow, Realtor.com, and
Apartments.com; conducting in-person or virtual showings and
screening applicants; assessing the tenant’s profile based on
credit, payment history, criminal background, proof of income,
and references from previous landlords; preparing the lease,
collecting deposits, and performing the initial inspection;
collecting rent monthly, chasing late payers, and applying late
fees when necessary; managing maintenance and repairs with
certified service providers; providing regular financial reports
with detailed accounting; and starting eviction proceedings when
the tenant breaches the lease terms.

These companies generally charge between 8% and 12% of
the rent as a monthly management fee — in Florida, the average is
around 10%. In addition, a leasing fee is common for each new
tenant, which can range from half to a full month’s rent,
depending on the company and the property. Although this cost
may seem significant at first glance, the return in peace of mind,
professionalism, and legal protection more than pays for it —
especially for those who invest from a distance.
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Tenant Screening: The Number One Factor in
Profitability

Nothing affects a rental property’s performance more than
tenant quality. This factor alone determines whether the property
will be a calm source of passive income or a constant source of
problems. Careful screening is the management company’s main
strategic function and must be taken very seriously.

In the U.S., the analysis is based on objective, standardized
criteria. A good tenant profile generally includes a credit score
above 650 to 680; monthly income at least 2.5 to 3 times the rent;
a clean eviction history, verified through specialized systems such
as TransUnion SmartMove; positive references from previous
landlords; and a criminal record with no relevant incidents.

It is important to stress that screening criteria must be
applied consistently and without discrimination, in compliance
with the federal Fair Housing Act. Rejecting an applicant based on
race, national origin, religion, sex, familial status, or disability is
illegal and can expose the owner to lawsuits. A good management
company knows these rules and operates within them — which
also protects the investor.

Experienced managers also spot subtle warning signs:
evasive communication, inconsistent documents, a lack of
verifiable references, or excessive rush to sign with no clear
reason. Investors who try to rent on their own, without this
screening process, take unnecessary risks. A problem tenant can
stop paying, damage the property, and drag the eviction process
out for weeks.
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In contrast, a good tenant pays on time, takes care of the
property, and stays for years — generating stability and real profit.

It’s worth noting that Florida is considered a relatively
landlord-friendly state: an eviction for nonpayment, when
handled correctly, can be completed in four to six weeks — much
faster than in states like California or New York. Even so,
prevention is always better than cure, and good screening is the
best insurance against problem tenants.

Maintenance and Operating Costs: How to Avoid
Surprises

Another critical aspect of management is preventive and
corrective maintenance. Homes in the U.S. need constant
attention to air-conditioning and heating (HVAC) systems,
plumbing, roof, paint, and landscaping. Neglect turns small
repairs into big losses.

A good management company performs regular inspections,
recommends seasonal maintenance — such as an HVAC check-up
before summer, especially critical in Florida because of the
intense heat — and keeps an operating reserve agreed upon with
the owner for emergencies. To cover small everyday repairs, it is
common to keep between US$ 300 and US$ 500 in cash. For
more robust planning, especially for older properties, it is
advisable to set aside 1% to 2% of the property’s value per year for
maintenance — a practice widely adopted by experienced
investors.



 

 

163 

Keeping the property in good shape is not just a contractual
obligation — it is a smart strategy for appreciation and tenant
retention. Tenants who are happy with the upkeep and with how
quickly problems get fixed tend to renew the lease, take better
care of the home, and reduce vacancy. A well-kept property
appreciates faster and attracts new tenants or buyers more easily.

The investor should also closely track operating costs:
management fees, insurance, taxes, maintenance, and any
upgrades. Good companies provide monthly or quarterly reports
with every entry itemized, letting you measure the investment’s
performance precisely and adjust strategies when needed.

High Occupancy at Low Cost: The Formula for
Efficiency

The secret of a successful real estate investment lies not only
in buying right — it lies in the ability to keep the property
occupied, well maintained, and with operating costs under
control. That is the essence of good management.

To ensure high occupancy and continuous financial return, a
few practices make a concrete difference. Avoid long vacancies by
adjusting the rent to the market — a property priced slightly
below the area average usually rents much faster. Renew leases
early, offering attractive terms to good tenants who have already
proven their worth. Respond quickly to maintenance requests —
speed here is one of the biggest differentiators in how tenants
perceive you. Update the property
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periodically with simple improvements, such as new paint or
modernized appliances, which boost appeal without a large
investment. And always keep an adequate cash reserve for
emergencies, without compromising monthly cash flow.

With these practices, the property stays valuable, the tenant
stays satisfied, and the financial operation stays healthy. The
result is a predictable, profitable, and scalable investment —
capable of generating real financial freedom for the Brazilian
investor.
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Legal and Tax Protection
Chapter 16

“Long-term real estate ownership builds real wealth.”

— Sam Zell

Investing is important — but protecting what you are
building is even more essential. In this chapter, you will learn how
to structure your U.S. real estate investments intelligently, using
tools such as the LLC (Limited Liability Company), the C-Corp,
and Trusts to gain more legal security, tax efficiency, and a clear
separation between personal and business assets. We will also
cover the main risks foreign investors face — including the Estate
Tax, FIRPTA, and double taxation — and the legal strategies to
manage them. With the right structure from the start, your
wealth grows with strength, protection, and sustainability.
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Legal Protection in Real Estate Investing

Acquiring property in the United States in your personal
name exposes the investor to unnecessary risks — both legal and
tax-related. Accidents on the property, lawsuits over
nonpayment, disputes with service providers, and inheritance
issues can directly affect the buyer’s personal assets. For the
foreign investor, these risks are even greater, because they
include exposure to the U.S. Estate Tax — an inheritance tax with
an exemption of only US$ 60,000 for non-residents, versus more
than US$ 13 million for U.S. citizens. A foreign investor who dies
owning property in their personal name can leave heirs with a bill
of up to 40% of the value of the assets above the exemption.

That is why one of the pillars of a U.S. real estate investment
strategy is legal protection through business entities — such as
the LLC, the C-Corp, and the Trust. Beyond asset protection, this
structuring lets you organize receipts, legally deduct expenses,
protect heirs, and reduce tax exposure in both countries. Anyone
who invests seriously in the U.S. needs to think like a company —
not like an individual.
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The LLC: The Real Estate Investor’s Favorite
Structure

The LLC (Limited Liability Company) is the entity most used
by foreign investors in residential real estate. Its popularity comes
down to three factors: liability protection, tax flexibility, and low
operational complexity.

By registering a property in an LLC’s name, the investor
protects personal assets from lawsuits related to the property;
can deduct operating and maintenance expenses; simplifies
succession by avoiding probate (court-supervised estate
administration); and gains organization by operating in the
market as a company.

It is important, however, to understand how the LLC is
treated for tax purposes for non-resident foreigners. A single-
member LLC is classified by the IRS as a disregarded entity — the
income the property generates is reported directly on the
member’s personal return via Form 1040-NR. This means the
foreign investor will need an ITIN (Individual Taxpayer
Identification Number) and will have a personal U.S. tax filing
obligation on the LLC’s income. There is, therefore, no way to
avoid personal income tax filing entirely just by having an LLC —
what matters is that taxation falls on U.S.-source income, not on
the investor’s worldwide income as long as they are not a U.S. tax
resident.

For a multi-member LLC, taxation follows the partnership
model — each member reports
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their proportional share of the profits. In both cases, the LLC
itself pays no federal tax; taxation occurs at the member level.

An LLC also does not solve the Estate Tax problem on its
own — if the foreign investor is the direct member of the LLC, the
assets may still be included in the U.S. estate. The most robust
solution for this risk is to combine the LLC with a foreign Holding
company or Trust, as discussed later in this chapter.

Trusts and Advanced Asset Protection

For investors with multiple properties or concerns about
succession and preserving family wealth, the use of Trusts is
highly recommended. A Trust is a legal entity that holds assets for
the benefit of third parties (the beneficiaries), according to rules
previously set by the grantor.

The main advantage of a Trust is avoiding U.S. probate — a
court-supervised estate process that can be slow and costly,
especially for foreign heirs. In addition, the Trust offers an extra
layer of legal protection and privacy, since the property is held in
the Trust’s name, not directly in an individual’s.

An advanced structure widely used by experienced investors
combines LLC + Trust: the LLC holds the properties, and the
Trust holds the LLC. This offers complete asset protection,
effective succession planning, tax efficiency, and greater
confidentiality in asset ownership. For foreign investors
concerned about the Estate Tax, a Non-Grantor
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irrevocable foreign Trust, structured before the investor becomes
a U.S. tax resident, can be a powerful tool for shielding wealth
from that taxation.

A Trust should be set up with the help of an attorney who
specializes in international estate planning, since it involves
specific rules on governance, the choice of trustees
(administrators), the definition of beneficiaries, and long-term
objectives.

C-Corp: When to Use It

The C-Corporation is less common among beginning
investors, but it can be extremely useful in specific cases —
mainly when the goal is to keep profits retained inside the
company, reinvesting without personal distributions, or when you
want to completely separate the operation from the foreign
investor as an individual.

Unlike an LLC, a C-Corp is taxed as a separate entity: it pays
21% corporate tax on profits, and the owners pay again on
dividends if profits are distributed — so-called double taxation.
For investors who plan to keep profits in the company and
reinvest them in new properties, however, this double taxation
can be avoided or deferred indefinitely, making the 21% corporate
rate more advantageous than individual rates, which can reach
37%.

There is one important point to consider: the IRS applies the
Accumulated Earnings Tax — an additional 20% tax — on
companies that accumulate more than US$ 250,000 in cash
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without a documented business plan. To use a C-Corp safely, it is
essential to have a clear plan for reinvesting profits — such as
continuously acquiring new properties — to justify keeping the
funds inside the company.

A C-Corp also eliminates the FIRPTA problem when selling
property: because the seller is a U.S. company, the buyer is not
required to withhold the 15% of the gross sale price that applies
when the seller is a foreign person. This preserves full liquidity
for reinvestment — a concrete and significant advantage.

This structure requires more rigorous accounting and more
complex tax compliance — such as the annual filing of Form 5472,
mandatory for C-Corps with foreign owners, with a US$ 25,000
penalty for failure to file. The C-Corp is best suited to investors
with a long-term horizon who plan to scale the portfolio by
reinvesting profits, with no personal distributions in the short
term.
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Avoiding Brazil-U.S. Double Taxation

One of the biggest concerns of Brazilian investors is the
possibility of being taxed twice — in the U.S. and in Brazil. That
concern is legitimate: there is no double taxation treaty between
the two countries, which calls for careful planning.

The goal of proper planning is different: to structure the
investment so that taxes paid in the U.S. can be counted in the
Brazilian calculation (use of tax credits), and so that profits stay in
the U.S. company — with no distribution to a personal account in
Brazil — while the investor is still a Brazilian tax resident. This
legally defers the moment when the income becomes taxable in
Brazil.

The main practical recommendations include holding
properties in the name of a U.S. LLC or C-Corp; not distributing
profits to a personal account in Brazil while still a Brazilian tax
resident, keeping the capital reinvested inside the company;
hiring U.S. accountants to file the correct forms — such as the
1040-NR for a nonresident individual or the 1120 for a C-Corp;
and relying on a Brazilian accountant experienced in foreign
assets to ensure compliance with Brazilian law, especially the
current rules on taxation of income earned abroad.

The goal is not to pay zero tax — it is to pay the correct tax,
at the right time, in the most efficient structure possible, within
the law.
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Conclusion: Invest as a Company, Grow with Security

If there is one fundamental principle in U.S. real estate
investing, it is this: those who invest as individuals take on
unnecessary risk — those who invest as a company build wealth
with solidity and intelligence.

Proper structuring from the start lets you protect personal
assets from lawsuits, reduce exposure to Estate Tax and FIRPTA,
make succession easier without legal complications, and
maximize tax efficiency with freer reinvestment.

Investing in the U.S. requires a change of mindset: leave
“individual buyer” mode and enter professional investor mode.
With the right support — accountants, attorneys, and managers
who specialize in international investors — you turn your
investment into a scalable, protected, and sustainable
international business.
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Future Trends
and Market Cycles

Chapter 17

“Real estate provides the highest returns, the greatest values, and
the least risk.”

— Armstrong Williams

Every market goes through cycles — and real estate is no
different. Knowing how to read market signals, anticipate
movements, and plan your exit strategically can be what
separates a good investor from an exceptional one. In this
chapter, we will explore the trends shaping the future of the U.S.
real estate market, the historical boom and bust cycles, and how
to align your plan to buy, hold, or sell with the right moment. We
will also cover how to define your exit strategy based on personal
goals, economic shifts, and opportunities to reallocate capital.
Investing with an eye on the future is investing intelligently.
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Understanding Real Estate Cycles

The real estate market, like any other, is cyclical. Over the
past decades, we have seen periods of expansion, stability, and
contraction. Even so, it is essential to understand that,
historically, U.S. residential real estate has shown a consistent
long-term appreciation trend.

According to data from the Federal Reserve Bank of St. Louis
and the FHFA House Price Index — one of the most widely used
references for tracking U.S. home prices — house prices rose
significantly over the last 50 years, with only brief periods of
decline or stagnation. Studies indicate that only about 6% of the
time have U.S. residential property prices fallen significantly.

One important clarification about the 2008 crisis: although
recovery was relatively quick in some regional markets, the
national home price index took about 7 to 8 years to return to
pre-crisis levels. This reinforces a fundamental lesson: the real
estate market recovers — but the investor needs enough reserves
and planning to get through those periods without being forced
to sell at the wrong time.

The only scenario in which an investor truly loses money is
selling the property during a downturn, whether out of financial
desperation or for lack of a plan to sustain the downturn. Those
who hold with patience and adequate reserves have historically
come out ahead.
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The Impact of Emerging Trends

Artificial Intelligence (AI)

Artificial intelligence is transforming the real estate market
in a concrete and rapid way. Platforms such as Zillow and Redfin
already use AI models to estimate property values in real time,
forecast market trends, and identify investment opportunities
based on historical data and demand patterns. For investors, this
means access to more precise analysis, less reliance on subjective
valuations, and more data-driven decisions. These tools are
becoming ever more accessible and sophisticated — and investors
who learn to use them will have a real competitive edge.

Home Office

The pandemic decisively accelerated the adoption of remote
work, and many companies kept some level of flexibility even
after a gradual return to the office. This shift redrew the
geography of U.S. housing demand: professionals began
prioritizing space, quality of life, and affordability over proximity
to the urban core. Florida was one of the main destinations of this
migration, with cities such as Orlando, Tampa, and suburban
areas seeing strong growth in new residents from high-cost
states like California and New York. This trend, still active,
supports part of the demand driving the state’s residential
market.

ESG (Environmental, Social, and Governance)
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Investors and consumers are increasingly attentive to
sustainable practices, and real estate is not immune to this shift.
Properties with certified energy efficiency (such as LEED and
Energy Star standards), solar power systems, home automation
technology, and construction resistant to extreme weather tend
to appreciate more and attract higher-quality tenants. In Florida,
where hurricanes are a reality, properties built to higher, safer
standards carry real added value in the market. Incorporating
ESG criteria when choosing assets is a way to align profitability
with sustainability — and to anticipate requirements that are
likely to become more common in the coming years.

Demographic Shifts

The aging of the U.S. population (especially the Baby Boomer
generation, born between 1946 and 1964), the growth of single-
person households, and the migration of young professionals to
regions with better value are redefining demand for specific
property types. Smaller, low-maintenance homes with good
locations and access to health care are gaining importance. At the
same time, Millennials — currently the largest demographic group
in the U.S. — are in full family-forming and home-buying mode,
sustaining demand for single-family homes in suburban areas
with good schools. Understanding these demographic dynamics
is one of the smartest ways to anticipate where real estate
demand will be over the next 10 to 20 years.
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Planning Your Exit Strategy

A well-defined exit strategy is just as important as the
decision to buy. Knowing when and how to leave an investment
can determine the final return on the entire deal.

Selling at the peak of the cycle is the most direct approach —
taking advantage of periods of strong appreciation to realize the
capital gain. To maximize the result, it is important to monitor
indicators such as interest rates, sales volume in the area, and the
average time properties spend on the market (Days on Market).

Refinancing is an alternative to selling: instead of giving up
the asset, the investor taps accumulated equity through a cash-
out refinance, freeing up capital for new investments without
losing the property. It is an especially efficient strategy when the
property is generating good cash flow and the outlook for future
appreciation is still positive.

Keeping the property as a long-term rental is another form
of gradual exit — the investor keeps the asset generating passive
income while waiting for the right time to sell, or simply adds it
permanently to the portfolio as a stable source of income.

Selling with an installment purchase option (lease-to-own)
can attract buyers who do not have immediate access to
traditional financing, widening the pool of interested parties. This
arrangement involves additional legal complexity and should be
structured with the guidance of a specialized attorney.

Monitoring macroeconomic indicators — such as interest
rates, inflation, housing policies, and job growth
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in the area — is essential to identify the ideal moment for each of
these strategies.

Real Estate Market Resilience

Even in the face of global crises, the U.S. real estate market
has shown remarkable resilience throughout history. During the
COVID-19 pandemic, U.S. home prices rose sharply, driven by
historically low interest rates, government stimulus, and
accelerated demand for space. This behavior reinforces the thesis
that the residential sector, because it meets a basic need, tends to
perform better than other sectors in times of uncertainty.

It is important, however, to draw a distinction: resilience is
most pronounced in the mid-priced residential segment — that of
the necessity properties covered in Chapter 8. Luxury and
commercial properties can suffer sharper declines in crises, since
they depend on less essential demand that is more sensitive to
the economic cycle.

Conclusion: Preparing for the Future

The real estate market is constantly evolving, influenced by
technological advances, social changes, and economic cycles. For
the international investor, especially the Brazilian one, preparing
for the future means staying informed about trends and current
data; planning with a
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long-term horizon, considering different economic scenarios;
diversifying across property types and regions to spread risk; and
relying on specialized advice in management, accounting, and
local law. By adopting these practices, you will be better
positioned to navigate market cycles and seize the opportunities
that arise — regardless of the economic moment.
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Exit Strategies
Chapter 18

“Every person who invests in well-selected real estate in a
growing part of a prosperous community adopts the surest
method of becoming independent.”

— Theodore Roosevelt

In this chapter, we will discuss the main exit strategies in the
U.S. real estate market: when it makes sense to sell, when it is
more advantageous to refinance to free up capital and reinvest,
and how to identify the right moment for each action based on
your financial goals. We will also cover the tax impact of each
choice and how to align your decision with the market cycle.
Knowing how to exit an investment intelligently is just as
important as knowing how to enter one.
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What Is It and Why Is It Essential?

Every real estate investment should begin with a clear exit
strategy. Beginning investors — especially those coming from
markets like Brazil — often focus on the purchase: location, price,
financing. And they neglect to plan the moment of exit.

An exit strategy is the plan for how and when you will reap
the results of the investment. It can be a direct sale, a refinance,
an exchange for another asset via a 1031 Exchange — covered in
detail in Chapter 15 — or a transition to a long-term passive
income operation. In the U.S., there are several structured
options for exiting an investment with tax efficiency and
maximum return. The right choice depends on your goal: wealth
growth, cash flow, tax protection, or diversification.

Direct Sale: When It Is Time to Close a Cycle

A direct sale is the simplest and most common exit method
— but that does not mean it should be done without a strategy.
Selling at the wrong time can result in a loss of real value and
unnecessary tax cost.

The main signs that it may be the right time to sell include:
the property’s appreciation has reached a significant level and
there are signs of a slowdown in the local market; the property
has undergone renovations or improvements that increased its
resale value; the area has lost appeal for renters and vacancy has
risen; you want to reallocate capital into another type
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of property or a more promising area; or there have been relevant
changes in your risk profile or financial strategy.

An important tax point: in the U.S., capital gains tax is
significantly higher for properties sold after less than 12 months
of ownership — short-term capital gain is taxed as ordinary
income, at rates of up to 37%. Properties held for more than a
year qualify for long-term capital gain, at rates of 0%, 15%, or
20%, depending on the taxpayer’s income. Planning the timing of
the sale with attention to this deadline can make a real difference
to the net result.

A sale can also be combined with a 1031 Exchange to trade
into another asset without immediately paying tax on the capital
gain — a powerful tool for investors who want to grow without
interrupting the tax leverage effect.

Refinancing: The Invisible Strategy of Big Investors

Many beginning investors do not know it is possible to
access the value built up in a property without selling it. This is
the basis of the cash-out refinance — one of the tools most used
by professional investors to scale portfolios without selling assets.

A practical example: you bought a house for US$ 400,000
with a loan whose current balance is US$ 275,000. After a few
years, the property is appraised at US$ 550,000. When you
refinance, the bank can release up to 75% of the new
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value — that is, a new loan of US$ 412,500. After paying off the
previous balance of US$ 275,000, you receive approximately US$
137,500 in free capital, without having to sell the property.

The advantages are clear: the property keeps generating
rental income; the refinanced amount is not considered capital
gain by the IRS — it is debt, not income — so it generates no tax;
and the freed-up capital can be used to buy another property,
renovate an existing asset, or reinvest in other opportunities. It is
the logic of making the property “work for you” without giving up
the asset.

Keep in mind that a refinance creates a new loan — with a
higher payment and interest than the original mortgage. Before
executing this strategy, simulate the impact on the property’s net
cash flow: the rent received must keep covering the new
payments with an adequate margin.

Reinvesting With Strategy: From Property to
Portfolio

Investing does not end when the property is rented and
generating income — that is where the more strategic phase
begins: the reinvestment cycle. An appreciated property can be
used to fund the purchase of another through a refinance; be sold
tax-efficiently via a 1031 Exchange; or be traded for a more
profitable asset, such as a multifamily property or a faster-
growing area.
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The secret is keeping capital in motion. The experienced
investor knows that leaving money “parked” in a highly
appreciated property with a relatively low return is a loss of
efficiency. He analyzes return on investment (ROI), the current
cap rate, and accumulated equity, and asks: where can this money
work better now?

This logic of continuous reinvestment — structured with
attention to taxes and market timing — is what turns an
occasional investor into a consistent builder of wealth in dollars.

Avoiding Common Mistakes

Some mistakes repeat among investors who do not plan
their exit well. Selling low out of financial desperation is the worst
— and the best protection is always keeping a reserve fund for
periods of vacancy or market downturn. Selling before 12 months
of ownership can cost tens of thousands of dollars in additional
tax, simply for not respecting the long-term capital gain deadline.
Not knowing about the 1031 Exchange and paying unnecessary
tax when swapping assets is another frequent mistake — Chapter
15 details how to avoid it. And refinancing without simulating the
impact on cash flow can turn a profitable property into a money-
losing asset.

The right exit is the one that preserves and multiplies
capital, respects the investor’s profile, and is aligned with long-
term financial goals.
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Conclusion: Exiting With a Profit Is Strategy

Every successful investment cycle closes with a good exit
strategy. Knowing the right moment to sell, refinance, or swap
the property is what consolidates wealth growth and protects
profits. Because American real estate has historically appreciated
the vast majority of the time, the main precaution is to avoid
being forced to sell during the brief downturns — which proper
financial planning makes avoidable.

In the U.S., with the right tools — refinancing, the 1031
Exchange, and smart tax management — you can reinvest capital
efficiently, multiply your portfolio, and build financial freedom in
a structured way. Think like a business owner, with a long-term
view and decisions based on numbers and cycles. The right
property is the beginning. The right exit is what turns a good deal
into a legacy.
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Laws and Regulations
Chapter 19

Federal Laws and Regulations

These rules apply in all states and ensure transparency, consumer
protection, and financial system stability:

RESPA – Real Estate Settlement Procedures Act (1974): Requires
full transparency on all costs and fees in real estate transactions
and mandates delivery of the Closing Disclosure before closing.
Since 2015, RESPA and TILA have been applied jointly under the
TRID rule (TILA-RESPA Integrated Disclosure), which
standardized closing documents nationwide.

TILA – Truth in Lending Act (1968): Ensures that the buyer
receives clear information on interest, terms, and financing costs,
establishing the APR (Annual Percentage Rate) as a standardized
measure for comparison.

Dodd-Frank Act (2010): Created the CFPB (Consumer Financial
Protection Bureau), which oversees mortgage lending practices,
sets limits on risky loans, and strengthens consumer protection.
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Fair Housing Act (1968): Prohibits discrimination in real estate
transactions based on race, color, religion, sex, national origin,
disability, or familial status — including the presence of minor
children in the household.

ECOA – Equal Credit Opportunity Act (1974): Complements the
Fair Housing Act, ensuring equal access to mortgage credit
without discrimination.

Bank Secrecy Act and AML Regulations: Require reporting of
suspicious transactions and large financial movements. Notably,
FinCEN (Financial Crimes Enforcement Network) requires, in
certain markets — including areas of Florida — the identification
of beneficial owners in all-cash purchases made by legal entities
such as LLCs and C-Corps, through so-called Geographic
Targeting Orders (GTOs). Foreign investors who buy through a
company should be aware of this requirement.

State Laws and Regulations – Florida

Florida has a well-structured legal system to protect buyers and
sellers. The main rules are:

Florida Statutes – Chapter 475 (Real Estate Brokers): Regulates
the practice of agents and brokerages, setting licensing
requirements, fiduciary duties, and ethical practices. It is
overseen by the Florida Real Estate Commission (FREC). Chapter
475 also governs real estate appraisers.
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Florida Statutes – Chapter 455ʽ Sets standards for regulated
professions, including agents, and establishes penalties for illegal
practices.

Florida Statutes – Chapter 689 (Conveyances of Land): Regulates
the transfer of real property and defines the requirements for
valid deeds.

Florida Statutes – Chapter 720 (Homeowners’ Associations):
Regulates homeowners’ associations (HOAs), defining the rights
and duties of buyers and associations.

Florida Condominium Act – Chapter 718ʽ Regulates buying, selling,
and management of residential condominiums, including rescission
rights, mandatory disclosures, and association governance.

Florida Landlord and Tenant Act – Chapter 83ʽ Regulates
residential and commercial leasing relationships, protecting both
landlords and tenants.

Florida Title Insurance Laws – Chapter 626ʽ Establishes the rules
for Title Companies and title insurance policies, ensuring the
legitimacy of the deed and preventing fraud.

Florida Building Code and Zoning Regulations: State and local
rules that affect property use, renovations, and additions,
protecting buyers against the risks of unpermitted construction
or prohibited uses.
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Summary

At the federal level, the emphasis is on transparency, fair
credit, consumer protection, and the fight against fraud and
money laundering. In the state of Florida, the rules focus on agent
licensing, rules for condominiums and HOAs, deed and title
guarantees, and specific practices for purchase and sale
contracts. Together, these layers of regulation form one of the
safest and most reliable real estate systems in the world — and
one of the main reasons investors from around the world choose
Florida to protect and multiply their wealth.
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Practical Tips for
Your First Investment

Chapter 20

“Real estate is the foundation upon which any great fortune is
built.”

— John Stuart Mill

The time has come to turn knowledge into action. In this
final chapter, we bring together practical, objective, and
actionable guidance for anyone about to take the first step in the
U.S. real estate market. We will guide you along a clear path —
from defining your investor profile, choosing the region, and
analyzing financing, to closing the purchase and the initial
management of the property.

Our goal is simple: to reduce doubts, minimize risks, and
increase your confidence to make your first decision safely.

Every great investor started with a first property. This
chapter is the map you were missing to begin your journey with
clarity and purpose.
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Step 1ʽ Get Clear on Your Profile and Goal

The first step to investing well is understanding your own
profile as an investor. Are you looking for a home to live in or a
property to generate income? Do you plan to finance or pay cash?
Are you thinking of short-, medium-, or long-term returns?

Those seeking accelerated appreciation may be interested in
properties in developing areas or bought pre-construction. Those
seeking more predictable income tend to prefer ready-to-go,
already rented properties in established areas.

Being clear on your goal helps you choose the right property,
with the right balance of risk, liquidity, and return. Another
essential point is understanding how much you can invest
without compromising your financial stability. Consider not only
the down payment, but also reserves for closing costs,
maintenance, insurance, taxes, and possible vacancy periods.
Investing safely starts with planning.

Step 2ʽ Get Your Pre-Approval Letter

If you plan to finance, the next step is to get a pre-approval
letter from a bank or financial institution in the United States.
This document shows that you have passed an initial review of
your credit and financial capacity.

In the U.S. market, it is common for purchase offers to come
with this letter — which significantly increases the credibility of
the offer.

Foreign investors can also get financing. In general,
programs require a down payment of between 25%
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and 40%, depending on the profile and the type of loan
(traditional, Non-QM, or DSCR).

Even if you have not yet chosen a property, it is worth
getting pre-approved early. It is usually valid for 60 to 90 days,
can be updated easily, and helps you define your available budget
clearly.

Also, having the pre-approval in hand speeds up the process
when the right opportunity comes along.

Step 3ʽ Choose the Right Property — Not the Prettiest
A common mistake among beginning investors is choosing

properties for looks alone. The best investment, however, is the
one with potential for appreciation, liquidity, and income. When
evaluating a property, consider:

Location: proximity to good schools,
shops, hospitals, and growing areas

Liquidity: how easily it rents or resells

Value: the ratio of purchase price,
potential rent, and expenses

Property type: single-family homes tend to have
low vacancy; apartments may have higher turnover,
but less exterior maintenance

Having an experienced, data-driven agent is essential at this
stage. You are not just buying a house — you are acquiring an
asset.
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Step 4ʽ Make the Offer and Go Through Due Diligence

After choosing the property, your agent will submit a formal
offer. If the offer is accepted, the due diligence period begins.

This phase includes:

property inspection

title search

check for debts or liens

document review

confirmation of taxes and insurance

During the inspection period or contract contingencies, you
can cancel the purchase without penalty if significant problems
arise.

With all stages approved, the process moves to closing with
the Title Company, which is responsible for recording the
transaction and ensuring legal security for buyer and seller.
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Step 5ʽ Structure Your Investment Safely

After the purchase, the investment structuring phase begins.

Recommended actions include:

assess, with an accountant and attorney, whether the
property should be held personally or in an LLC

record lease agreements

hire a management company (property
management), if needed

organize accounting and tax obligations

Every investor has an ideal structure. What matters is
making decisions with professional guidance.

Conclusion: One Step at a Time

Investing in U.S. real estate is an accessible process when
done with planning, guidance, and strategic vision.

What matters most is starting with awareness and discipline.
Every property acquired with care can become a brick in building
solid wealth.
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With purpose, efficient management, and an eye for
opportunities, real estate investing can represent not only
financial return — but freedom, security, and growth in a strong
currency.
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Glossary

Use the QR CODE below to access a glossary of 250 terms related
to the real estate market and financing,

which we prepared with great care for you.

http://www.maqueliflorida.com/glossario
http://www.instagram.com/maqueliflorida
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